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A City of Busy 


‘Smokestacks 


South Bend, Indiana— 


the home of the Stude- 
baker Automobile, of 
Oliver Chilled Plows— 
of Notre Dame Uni- 


versity. 


A city with 70,000 pros- 
perous people, which for 
the past ten years has 
been growing by leaps and 


bounds. 


A city of diversified, pros- 
perous industry, the in- 
dustrial center of northern 
Indiana. 


A Company of Successful Agents 


With over one hundred millions of insurance in force, all 


written by its own agents; with the largest ratio of assets to 


liabilities of any company in this class; with a history of 


over 25 years of steady, consistent progress 


Will Place A General Agency In South Bend 


It will select for this important 
opening a man whose experi- 
ence fits him for this particular 
environment, with a record of 
consistent production, with 
sound financial responsibility, 
and with a standing in his own 
community which will insure 
his ability to connect with the 
leading men of this growing 


city. 


As our General Agent, he will 
receive a liberal first year com- 
mission with renewal commis- 
sions for nine years, and col- 
lection fees for the life of the 
policy. He will have a liberal 
office allowance, and his de- 
velopment expenses will be 


met. 


The Art of Insurance 
Salesmanship 


Number 4 of 
William Alexander’s 


Educational Series for Life In. 
surance Agents 


Full of Instructive and Enter- 
taining matter 


PRICES: 


SINGIC COPY. «6 56s nosis wn 
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THE ART OF SELLING 


A Practical Handbook by 
JOHN S. TUNMORE 


For the Use of Insurance and 
Other Salesmen 


Warns of Pitfalls; Stimulates; 
Inspires 


PRICES, SILK CLOTH BINDING 
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It is seldom that life insurance 
men are privileged to secure new, 
helpful books from two such well- 
qualified authors. One of them, 
Mr. Alexander, is a company exec- 
utive in charge of the education 
and instruction of agents, and in 
close daily touch with agents; he 
knows their needs and their ex- 
periences. The other, Mr. Tun- 
more, is a great personal producer; 
as well as a successful director of 
agents—one who can not only sell 
insurance himself, but tell others 
how to do it. 


Both of these books are pub- 
lished by 


THE SPECTATOR COMPANY 


Curcaco OrFicE: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


Are You The Man For This Opportunity? 
Address Opportunity, Care of THE SPECTATOR 
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UNEMPLOYMENT INSURANCE 


(ritical Analysis of Statement Made by 


Herbert Hoover at Recent 


Metropolitan Life Dinner 


By Dr. FREDERICK L. HorFMAN 


Consulting Statistician, The Prudential Insurance Company of America 


T the annual dinner of the Metropolitan Life 
Insurance Company, Herbert Hoover, Sec- 
retary of Commerce, is reported to have 
made the following statement: 


In the ebb and flood of business, at irregular 
periods, we meet with great floods of unemploy- 
ment. It is less than eighteen months ago when 
we had 5,000,000 of unemployed men in our streets 

—men who wished to work, but for whom no work could be provided. 

There is nothing that leads to such lack of self-respect and such 
despair as for a man who wants to find a job to be unable to get one. 
The man has no security of income, no guarantee of continuing to sup- 
port his family. There is no field to which more thought should be 
devoted today than to the problem of insurance against unemployment. 

Unemployment insurance in the hands of a great institution built as 
yours is, is not socialism. Insurance in the hands of the Government is 
the encroachment of bureaucracy into the daily life of our people. I do 
commend to your president, and to your officers and to you, that here 
remains the one great field in which insurance can be employed scien- 
tifically, founded on a basis of actual savings, contributed by the em- 
ployer, and in which you can provide one of the greatest safeguards 
to our social stability. 


Much more is involved in unemployment insurance than is 
here implied. It cannot be too often emphasized that so-called 
unemployment insurance does not and cannot conform to the 
fundamental principles upon which all sound insurance must 
test. Unemployment insurance is a social service function 
largely maintained by arbitrary taxation or arbitrary charges 
upon the industries concerned. It is of a compulsory nature 
and, therefore, opposed to the best progress of the wage-earn- 
Ing element. Regardless of many disguises, it is in its present 


form one of the methods of socialism by which the power of 
the State is enormously enhanced. 

To carry on unemployment insurance through private com- 
panies, chiefly those transacting an industrial business, would 
unquestionably prove disastrous to the cause of voluntary thrift. 
[It would introduce, on an enormous scale, an element of ma- 
lingering, or imposition and fraud, all of which are practically 
absent from the transaction of industrial insurance. To quote 
a recent utterance of the Insurance Superintendent of the State 
of New York, at the dinner of the Prudential Insurance Com- 
pany of America, who then said: “I have not, during the en- 
tire year 1922, received a single complaint against any represen- 
tative of that company on account of any matter whatsoever.” 
By way of contrast is the never-ceasing flow of prosecutions, 
controversies, expressions of discontent just short of violence 
on the part of many who are assumed to be the beneficiaries of 
British unemployment insurance. 

This country at the present time has probably the lowest 
rate of unemployment in our experience for many years. A 
little more than a year ago we probably passed the crest of the 
largest amount of unemployment on record. We brought order 
out of chaos by common sense, hard work and strict adherence 
to fundamental business economics. Great Britain during the 
same period has disbursed hundreds of millions in doles to the 
unemployed, yet she has at the present time probably not far 
from a million and a half persons out of employment, while 
not far from an additional million are being taken care of 
through the poor law. 

Unquestionably some form of systematic protection is called 
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for in the case of those who suffer involuntary idleness as the 
result of business conditions over which they have no control. 
To meet this condition, I have suggested to the Massachusetts 
Commission on Unemployment what I have termed an “Jndus- 
trial Depression Reserve.’ But this is not insurance and no 
forced terminology can make it so. I believe it would be for the 
best interests of all concerned if the entire cost were met by the 
employer, to avoid an otherwise highly complicated administra- 
tive machinery. ‘There would be difficulties—possibly some seri- 
ous ones—that could not be solved except in the light of pro- 
longed experience. There would be elements of the wage-earn- 
ing population who could possibly not be reached by this method, 
but it could be made to apply without serious difficulty to the 
major portion of wage earners and to their immense satisfaction 
and economic benefit. 

It is of the very first importance that there should be no con- 
fusion as to terms. The word “insurance” is being misused to 
an increasing extent, to the very serious disadvantage of a 
highly honorable business. What is called the Industrial Insur- 
ance Department of the State of Washington has nothing what- 
soever to do with industrial insurance. In England there is 
talk of industrial insurance which would provide unemployment 
insurance through manufacturers and others for those con- 
It has nothing to do with industrial insurance in the 
There are always reformers 


cerned. 
strict or in any sense of the term. 
who wish to use an existing administrative machinery for serv- 
ing other and often alien purposes. But those who have the 
best interests of the existing order at heart will steer clear of 
innovations which may prove disastrous. There are infinite 
possibilities of the further developing of industrial insurance, 
but I firmly believe that the so-called unemployment insurance 
had best be left to the industries in the nature of an “Industrial 


Depression Reserve.” 
I may quote in this connection from recent observations on 


the subject by Arthur Richmond Marsh in the Economic World 
of February 3, 1923: 

It is perhaps inopportune to express even moderate doubt as to the 
ultimate practicability of conjoining unemployment insurance with jn- 
dustrial life insurance. Nevertheless, it seems to me desirable that it 
should be pointed out at as early a stage of the debate as possible that 
there are implicit in the very system of unemployment insurance grave 
dangers for the industrial working-class, and for society as a whole 
from which industrial life insurance is completely free. While the total 
influence of industrial life insurance is in the direction of the moral as 
well as the economic betterment of the insured workers, since its whole 
appeal is to the nobler instincts of thrift and of family and social obliga. 
tion, the fact is undeniable, as the experience of Great Britain only too 
clearly demonstrates, that there is much in unemployment insurance that 
operates in precisely the opposite direction. To use the technical 
language of insurance, while “moral hazard” is virtually non-existen 
in industrial life insurance, there is no other form of insurance in which 
“moral hazard” plays so malign a part as it does in unemployment in. 
surance—and, what is worse, it is a part that tends ever to increase. 


In conclusion, it may be said that there is no complete soly. 
tion for the problem of unemployment ; just as, likewise, there 
is no solution for the problem of poverty, for, while there are 
those who cannot work for want of opportunity, there js 
large number of both men and women who will not work because 
of their preference for a condition of voluntary idleness. Short 
of absolute compulsion on the part of the State, the only re. 
straining force in such cases is the imperative necessity to on 
or starve. Social reformers have a fatuous faith in methods of 
relief which never have and never will prevent the evils which 
they may ameliorate but cannot cure. It is vastly better to place 
reliance upon the plea of economic and social forces which make 
for industry, thrift and independence. For the casualties which 
lie beyond human control, insurance will ever remain as a major 
force making for economic and social security. There could be 
nothing more unfortunate than to confuse methods of insurance 
with methods of assistance and relief. 





TRANSACTIONS OF LIFE INSURANCE COMPANIES OF THE UNITED STATES IN 1922 














The figures presented herewith have been supplied officially to THe Spectator by the life insurance companies named for the year 1922. The figures for 1921 are 
inserted for purpose of comparison, 
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1921 191,718,046 26,159,758 31,148,207 39,297,067 18,273,666 26,188,809 324,617,774 1,204,000,399 48,411,057 
Atlas Life, Tulsa, Okla..........0-----seeee 1922 864,029 472,116 342,949 419,215 91,571 316,203 5,448,927 13,654,930 1,312,080 
1921 581,904 307,064 307,666 338,475 16,430 241,428 5,412,015 12,342,850 773,988 
Bankers Life, Lincoln, Neb.............-... 1922 21,878,190 6,366,624 2,919,257 4,106,977 1,789,089 2,392,891 8,546,498 95,546,229 706,218 
1921 20,162,065 5,817,822 2,850,876 3,923,227 1,347,811 1,922,977 8,056,200 94,840,011 —891,017 
Cedar Rapids Life, Cedar Rapids, Ia......... 1922 1,727,363 202,739 419,074 508,387 96,415 269,272 2,861,491 14,300,070 789,466 
1921 1,468,971 185,276 399,850 71,276 2 3 3,128,349 14,010,604 1,588,916 | 
Columbus Mutual, Columbus, O............. 1922 4,111,081 830,475 1,590,876 1,858,483 420,882 1,2: 5 14,075,741 44,196,439 9,090,770 | 
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New England, Boston...........sesee0: . 1922 127,966,788 11,580,954 21,758,519 28,235,730 12,451,728 17,125,087 87,791,327 (60,797,758 51,382,676 
1921 116,208,826 9,368,642 20,079,397 25,717,581 10,818,629 15,204,868 82,072,020 609,415,082 48,641,846 
Penn Mutual, Philadelphia ................. 1922 253,715,327 28,428,570 40,182,868 54,773,986 30,675,357 39,261,550 157,193,448 1,161,920,279 71,162,780 
1921 233,985,548 21,751,112 37,714,376 50,767,131 26,679,055 34,724,447 136,509,538 1,090,757,509 61,554,389 
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1921 28,295,931 2,126,388 





10,093,995 


11,364,500 2,376,867 


= cian 








* Assets and surplus include figures of accident department. 
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b Industrial business. 





a Ordinary business. 
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for 1921 are 


Gain_ in Amount 
in Force in Year 


$130,028,109 
48,411,057 
1,312,080 
773.988 
706,218 
—891,017 
789,466 





1,588,916 

9,090,770 | 
7,042,893 
51,382,676 
48,641,846 
71,162,180 
61,554,952 
299,938,907 
180,150,833 
11,959,262 
519,799,982 
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UNEMPLOYMENT INSURANCE 


HERE are many to whom a theoreti- 

cal scheme of providing so-called in- 
surance against unemployment appeals as 
being a happy solution of a vexatious 
problem. Much discussion has taken 
place in this country concerning this sub- 
ject, and a bill has been introduced in the 
Wisconsin Legislature to provide for the 
formation of a mutual insurance company 
through the operations of which contribu- 
tions would be made by employers for the 
benefit of employees. Dr. Frederick L. 
Hoffman, in other columns of this issue, 
points out that what is commonly termed 
unemployment insurance does not con- 
form to the fundamental principles upon 
which sound insurance enterprises must 
be based. He does not, therefore, recog- 
nize that what is usually styled unemploy- 
ment insurance is really insurance at all; 
and he has urged the establishment of an 
“industrial depression reserve.” 

In Great Britain, the widespread dis- 
tribution of funds to those out of employ- 
ment seems to have had the effect of 
encouraging and lengthening unemploy- 
ment. It is probably true that the doling 
out of funds to those who are not work- 
ing leads to laziness and operates against 
the practice of thrift and industry. 

Malingering and voluntary idleness 
would undoubtedly follow the establish- 
ment of so-called unemployment insur- 
ance in this country; and serious diffi- 
culties would arise in the carrying into 
effect of such a system. Lazy workmen 
would avail themselves of every oppor- 


tunity to cease work and draw upon funds 
available during unemployment; and if 
compensation should be payable during 
strikes, there would be a strong tempta- 
tion for those desiring to get something 
for nothing to foment industrial distur- 
bances leading to idleness. 

The president of a big American in- 
dustrial corporation, who recently re- 
turned from England, quotes a Cabinet 
minister, in relation to the so-called un- 
employment insurance in vogue in Eng- 
land, as saying: “Great Britain is paying 
the dole to the unemployed as an insur- 
ance against Bolshevism. We have no 
work for these men, and a pound a week 
is enough for bread and lodging. If 
their stomachs are full they will remain 
sane.” 

Unemployment is an evil which every 
thinking person desires to see minimized ; 
but the problem of planning and placing 
in effective and successful operation a 
system which will provide income for idle 
employees and meet the necessities of 
varying circumstances, with fairness to 
employers and without impairing the self- 
respect and moral fibre of employees, is 
one which will not be found easy of solu- 
tion. 

ITHIN the past few weeks the three 
largest industrial life insurance 
companies in the United States have held 
meetings of their managers in the field 
and given to these men an account of last 
year’s results, as well as instructed them 
as to plans for the present year. All three 
of these meetings were impressive affairs, 
and brought out a splendid representa- 
tion. The hugeness of these companies’ 
organizations, as indicated by the attend- 
ance at their conventions, is something to 
marvel at. It is no wonder that they are 
able to accomplish the things they do. The 
evident ability and enthusiasm of these 
men and their evident high quality could 
hardly fail to make them a power in the 
world of affairs. Their power is exer- 
cised quietly and without ostentation, yet 
it is productive of marvelous results. 
They probably far surpass any other 
single agency in the development of thrift 
in the American workman and his family. 
Collecting a few cents here and a few 
cents more there, keeping persistently as 
it despite great industrial upheavals, these 
men have builded up their companies into 
financial institutions which are among the 


5 


leaders of the country. Every cent of 
the enormous assets of these companies 
represents carefully nurtured spirit of 
thrift where it will do the greatest good. 
In each of these meetings special atten- 
tion was paid to the records of the men 
whose fields are in the coal regions af- 
fected by the strikes of last spring and 
summer. Despite the fact that the work- 
ers there were receiving no income for 
many months, these industrial managers 
were able to instill their agents with 
the courage to keep at work, and the re- 
sults showed the extent to which the 
laboring folk have come to regard indus- 
trial insurance as a necessity. Un- 
doubtedly the keen rivalry between the 
three compaines referred to in the matter 
of service to policyholders has been a 
great factor for good and a great 
aid to their agency forces in increas- 
ing the hold they have upon the industrial 
classes. This highly commendable rivalry 
has had the effect of slowly but surely at- 
tracting favorable attention until indus- 
trial life insurance has come to be truly 
regarded by the public as a benefaction 
rather than an expense of doubtful wis- 
dom. So thoroughly has the spirit of 
service been inculcated in the field staffs 
of these companies that at their meetings 
the discussion of ways and means of 
broadening their activities was carried 
on almost to the exclusion of other sub- 
jects. The American workman owes a 
great deal to the enthusiasm of these 
companies and their field forces to do 
good, and unquestionably will owe more 
in the future. Social service workers and 
labor agitators may well look to their 
euns. 





URING January, 1923, the fire loss of 

the United States and Canada, as 
computed by the Journal of Commerce, 
kept well up to the average January loss 
for several years past, having exceeded 
$36,600,000. Thus far in the current 
month there have been numerous heavy 
losses, so that the year begins with un- 
favorable indications, so far as profit 
from fire underwriting is concerned. 


Kansas Companies Would Reduce Capital 

Topeka, Kan., February 20.—The Sunflower 
Fire and the Preferred Risk Fire insurance 
companies of Topeka have asked authority to 
reduce the capital stock of each company 50 
per cent. The stockholders in the annual meet- 
ings were said to be unanimous in voting for 
the reduction in the capital. 
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TUT-ANKH-AMEN 


) STRENGTH OF f 
/GBRALTAR” 





The Truth About 


Egyptian Kings find different ways of getting into our 
newspapers. Some have cigarettes named after them. 
Others play hide and seek with the archaeologists. 

Tutankhamen was really a king only in his wife’s name. 
He was originally a simple noble named Tutu. But he 
attracted the maiden fancy of a certain Miss Ankeenpa- 
Aton, daughter of the Heretic King. ‘Talking it over in 
the bridal suite of the Nile River boat, he decided to spring 
a neat compliment on his royal father-in-law by calling him- 
self *“Tut-Ankh-Aton.”’ 

Later on, after a better chance to check up the political 
situation, Tut decided to change to ‘“Tut-Ankh-Amen.” 
Trying thus to steer a middle course between the rival 
‘“‘Aton”’ and ‘“‘Amens,” he promptly steered himself out of 
history for the next 3,400 years. 

His wife then wrote a letter to the king of the Hittites. 
She had an admirably brief and pithy style:— 

‘““My husband,” it read, “‘has died most disappointingly. 
No heir apparent. Your sons are men. Send one imme- 
diately. He shall rule over Egypt.” 

The Hittite King naturally went into Conference, and 
wrote to ask if she were joking. She replied in a fervid 
torrent of handcarved birds, beetles, giraffes, and intaglio 
exclamations, that she was never more serious in her life. 

That message was the last we hear of her. Apparently 
the priests of Amon Ra, the primitive forerunners of our 
night-riders, got Mrs. Tutankhamen just as they did her 
now famous husband. 

Possibly, it was by way of a slight reparation that these 
Amon Ra priests gave their victim so magnificent a burial. 
If so, the treasure they buried for thirty-four centuries has 
at last turned the trick. But think what it would have done 
converted into cash and invested at compound interest at, 
say, 414%. Ignorance, disease, human misery itself, could 
be almost wiped out by the intelligent administration of such 
an endowment. 

In 3,400 years we have advanced in at least one respect 
over the Egyptians. Their idea was to bury everything 
beautiful and valuable with the dead and let those remaining 
suffer in his memory. In these less selfish days we think more 
of putting our treasure where it will bring safety, comfort, 
happiness and beauty to those who still live and enjoy. 

Life insurance today makes a man famous, not for what 
he takes with him, but for what he leaves with those he 
loves. 


The Prudential 


Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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COPYRIGHT PILFERING 
A Defense for Authors and Publishers 

In one of his inimitable papers Benjamin 
Hranklin recites an incident wherein he drew 
up his horse to a place where a group of 
country folk were assembled for an auction, 
7 here was a general discussion of the then 
prevailing business conditions, political affairs 
etc., from which the old auctioneer Promptly 
took his cue and began a long discourse during 
which he recited many platitudes originating 
from Plato's time down to the day of Benjamin 
Franklin himself, who wrote many a Wise 
epigram in the name of Poor Richard. With 
every one of these remarks the old auctioneer 
introduced or added “as Poor Richard says” 
or “to quote from Poor Richard,” yet accord. 
ing to Franklin himself “not the tenth of whet 
was credited to me was mine.” However, 
Franklin admits the genuine pleasure that he 
as an author derived from hearing his work 
quoted or referred to by mention of his pen 
name. 

Now, the trouble with the auctioneer was 
that he had read much material in Poor Rich. 
ard’s Almanac that properly was credited 
Plato, A%sop, Cicero, and others, but not knov- 
ing their works thoroughly he gave Poor Rich- 
ard credit for all of them. However, hie did 
ceive credit to someone, and made no claim for 
his own originality. 

All through the history of publishing there 
has been an enormous amount of pilfering and 
cribbing of literary material without pretense 
on the part of the pilferer to show the courtesy 
of admitting that a large part of the stolen 
material was not original. In the days of 
Shakespeare, such practices prevailed to a 
notorious extent, and the great Bard of Avon 
was the defendant in many a lawsuit arising 
from too liberal appropriation of other people's 
genius. 

The enactment of copyright laws by every 
country, “including the Scandinavian,” has been 
necessary to protect the rights of those who 
live by their ability to write. International 
copyright treaties have been made to further 
extend this protection to those who live by 
writing. The result of these laws and treaties 
has been largely to restrict pilfering and to 
liberalize the relations between publishers and 
authors so that quotations of copyrighted mat- 
+r are not made without the consent of the 
publisher or author, whichever may be the 
owner of the copyright, and this consent usually 
carries a request that a notice accompany pub- 
lication of the quoted matter giving ctedit to the 
owner of the copyright and adding that the 
material is reprinted by permission. 

It has, unfortunately, come to our notice of 
several occasions that copyrighted articles ani 
material written exclusively for THE SPECTAT 
by authors whose sole income is derived from 
royalties on the sales of these published works 
have been reprinted in part in company jour 
nals or in the regular trade press without 
credit to the author or the publisher and with 
out the knowledge or consent of either. More- 
over, speakers and writers sometimes appre 
priate such educational matter without mé 
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tioning our name or that of the author. In 
some instances material has been edited slightly 
to change words here and there, but the orig- 
mal ideas of the author were nevertheless ap- 
propriated to the article, 

With the increasing number of publications of 
all kinds, it 1s a difficult matter to check 
all of these infractions of the copyright laws. 
The Spectator Company, however, in defense 
of its own rights and those of the authors 
whose works it publishes, will insist upon the 
observance of these laws so far as its own 
copyrighted matter is concerned. When it is 
desired to make quotations from these copy- 
righted works we shall be glad to receive ap- 
plication and extend permission to reprint 
portions of copyrighted matter with proper 
credit and in accordance with our legal rights 
and trade custom. 

It is the rule of Tur Specrator to give 
credit to the company paper or other journal 
from which any quotation is ever reprinted, 
and it always secures permission before re 
printing any copyrighted matter. [lowever, to 
use. material» from and 
company paper is not like the case of an author 


give credit to a 
who derives his income solely from royalties 
does not want 
In the one 


on sales of books and who 
his matter used by other journals. 
case a company publication is given a free press 
notice and in the other the author may be 
deprived of a portion of his justly earned in 
come. Insurance companies may protect theit 
own interests by copyrighting original policies 
and contract forms, and assert their rights 
against any infringement of those copyrights. 
Tue SpecraTor requests the co-operation of 
which publish 


literature, to the end that 


all publishers and companies 
papers and other 
copyright pilfering in the insurance publishing 
ield may be discouraged. Copyright waivers 
will be eladly by The 
Company upon request in 
militate 


furnished Spectator 
those cases where 
against the 
author. We 


we believe it will not 
interests of either publisher or 
trust that 
to the 

papers by the company management not only 


proper instructions will be given 


editors of the various company 
as to the policy of THe Specraror, but as a 
matter of information regarding the copyright 
laws and the ethics of the publishing busi- 
ness, 

While, of course, W e do not want the credit 
for everything worth while said of insurance, 
because our service is wide and we mean to 
make it even more useful and extensive in the 
about as Franklin did: that 
there is much pleasure to an author in hearing 


future, we feel 


or seeing his own name used in connection with 
his writings. 

A further and more serious angle to this 
subject is involved in the business aspect. Un- 
authorized use of our copyrighted matter has a 
direct bearing on sales of copyrighted publica- 
tions, not infrequently resulting in a diminution 
thereof, thus causing financial loss to both pub- 
lisher and author. The character of the publi- 
cations of The Spectator Company is largely 
educational. These works are compiled at sthb- 
stantial cost and are distributed over wide areas, 


NIAGARA LIFE TAKEN OVER 


Superintendent F. R. Stoddard Acts 
for Policyholders 

WILL CONTINUE BUSINESS FOR THE 

PRESENT 
Clarence ©. Fowler Made Special Deputy 
to Continue Administration of 

Company’s Affairs 

Francis 8, Stoddard, Jr., State Superintend- 


ent of Insurance, took possession, February 14, 





a Life Insurance Company, a New 
life insurance company, with home 


offices in the Niagara Life Building, Buffalo, 
N. Y., for the purpose of protecting the pol- 


icyholders. The business will be continued by 


Superintendent Stoddard under the management 


of Clarence C. Ifowler, Chief of the Liquida- 


tion Bureau of the New York State Depart- 


ment of Insurance, whom the superintendent ap- 


1 


pointed a special deputy superintendent of in 


surance, and his statutory agent, to continue the 


business. 
Policyholders should pay their regular pre- 


miums, when and as the same become due, 


according to the terms of their policies re- 


spectively, in the same manner that they have 
heen paying their premiums in the 

This action, the Superintendent states, was 
; 


made necessary by reason of the manipulation 
nipany by Joseph B. 


of assets of the c \Marcino, 


formerly known as Joseph Baiata of Chicago, 
Ill.. for his personal use and benefit. Marcino 


gained stock control of the company and 


through dummy officers and directors of his own 
selection or retention caused unusually large 
blocks of the bonds and securities of the com- 
pany to be sold, and $200,000 of the proceeds to 
be transferred to the Mechanics and Merchants 
Bank of Philadelphia, a small bank with a paid- 
which was owned 


in capital of only $37,664, 


P3/s 
or controlled by Marcino. After the funds 
were deposited, the bank made thirty-three 


loans to dummies of Marcino, aggregating 


approximately $200.000. Fach loan was secured 


hy stock of the Niagara Life Insurance Com- 
\fter 


these transactions a loan of $125,000 made by 


pany, which was controlled by \Marcino. 


a New York trust company at the instance of 


t 
Marcino was paid, and stock controlled by 


\larcino was surrendered. 
\fter the company was served with an order 


of court to show cause why the Superintendent 


should not take possession of its affairs, on 


February 6, 1923, and before the action of the 


court Feb. 14, Marcino returned to the company 


$39,000 of the funds borrowed through the 


Philadelphia bank. 


to the great benefit of insurance as well as to 
many thousands of individuals. In large quan- 
tity lots, it frequently happens that some of these 
fraction of a 


publications are sold at a small 


cent per copy over actual cost. The catalogue 
of The Spectator Company was recently re- 
vised, giving a complete list of these publica- 


tions, which may be obtained on application. 
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Acacia Mutual Life Commended 


After an examination of the Acacia Mutual 
Life Association of Washington by the Insur- 
ance Departments of Alabama, Missouri, Penn- 
sylvania, Virginia, Wisconsin and the District 
of Columbia, that organization has been highly 
commended for its excellent management, low 
operating cost, favorable mortality, etc., and it 
is stated by the examiners that “the association 
has been liberal in its treatment of policyholders 
and the present management is most capable 
and efficient.” 

\s of December 31, 1922, the Acacia Mutual 
Life reports assets of $6,828,345, and after set- 
ting up a reserve of $5,927,159 on the American 
Experience Table and 3% per cent interest, 
and providing for other liabilities, a surplus 
of $748,408 is shown. During 1922 the Acacia’s 
assets increased $2,214,850; its surplus gained 
$131,447, and $21,462,805 was added to the in- 
surance in force, which latter now amounts to 
President William Montgomery 
and his associate officers deserve great credit 
conduct of the Acacia 


$122,685, 100. 
for their successful 
Mutual’s affairs. 


Chamber of Commerce Meeting 
The insurance sessions of the annual meeting 
of the United States Chamber of Commerce 
will be held Wednesday, May 9, at the Waldorf- 
\storia Hotel, New York, according to an an- 
nouncement by James L. Madden, manager of 
the insurance department. 





American Life 
Reinsurance Co 


PERMANENT OFFICES 


DALLAS 
MAGNOLIA BUILDING 


CHICAGO 
29 S. LASALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
FRED D. STRUDELL, Secretary 
MORTON BIGGER, Ass’t Secretary 
BERT H. ZAHNER, Chicago Mgr. 
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GENERAL AGENTS 








An up-todate company, with a clean 
record of over 50 years and over $16,000,- 
000 of assets, writing low premium, non- 
participating insurance, will give desirable 
contract to good General Agents in New 
Jersey and Maryland. 


Address Box No. 500, THE SPECTATOR, 
P. O. Box 1117, City Hall Station, New 
York, N. Y. 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies 
from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annually 
or sit aia 


INDUSTRIAL ee: “<i $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1922. 





HE en et te A PE IRE SPR 8 | CE re ah $ 32,633,933 .05 
AMAIA = cach ore es oe ea ev al bon pense es emer varncde 28,512,821 .50 
Capital. and! Suro. icc... 6c: 4 6a v0. 0r0.0.00sveneciee 4.121.111 55 
PNSUPANCE ANMHOLCE «5 <..<< 5050.0 cco 6 0 -a:e.000 ec: ereceiere 230,322,163 .00 
Payments to Policyholders..............ee0- 2,331,155 .50 
Total Payments to Policyholders since Organ- 

ND EUELORE oie cee, Gite ats eee ee MINAS Bie EE $30,051,860 .92 


JOHN G. WALKER, President. 




















1851 SEVENTY-SECOND ANNUAL STATEMENT 1923 


Phoenix Mutual Life Insurance Company 


of HARTFORD JOHN M. HOLCOMBE, President 





ASSETS 
First Mortgages on Real Estate............ $36,777,283 .96 
Ra ose ioe vclinrs ais haa eee wc ici ots tie seo 2,393,950 .00 
Stocks and Bonds (Book Values)............ 15,138,563 .81 
Premium Notes and Loans on Policies....... 10,214,481 .61 
Cash in Company’s Office.. DA ay tn ee de 2,305 .17 
Cash in Banks at Interest... dc ote citer 1,039,438 .16 
Interest Accrued and Interest due. a ee 1,536,807 .19 


Net Deferred and Outstanding Premiums.... 1,224,760 .36 


Market Value over Book Value of Stocks and 





of Bonds Not Subject to Amortization..... 169,779 .75 

ON e  s ae Naca sic eta cho. wus See ee conor $68,497,370 .01 

New Insurance Paid for............. Ree $46,692,893 

SripUITATICE AM FORCE... < . 0.266 secs ce nsec s $343,508,344 
LIABILITIES 

Reserve on Outstanding Insurance........... $58,358,638 .00 

Claims by Death, Papers Complete.......... NONE 


258,448 .46 


Incomplete and Notified Claims............. 
842,859 .00 


Seistosinient AieUity..... 5. os. os <'.o sisi ocoiles'e ave 
Dividends on outstanding and deferred _pre- 
miums and those declared and provision- 
ally held payable during the whole year of 





LS eee ere 1,995,193 .03 
Reserve for All Other Liabilities............. 3,862,902 .55 

EN Rea PS og G5 te Oper ene es Pm ne eis $65,318,041 .04 
Excess of Assets Over All Ascertained and 

Assumed Tainhilities. . ......0560606000605 $3,179,328 97* 


Apportioned as follows: 
Mortality Fluctuation Fund.. $1,495,491 .00 
Disability and Double Indem- 
nity Fluctuation Fund..... 199,034 .00 
Investment Fluctuation Fund. 751,963 .00 
General Equalization Fund... 732,840 .97 
Total pis estvd ese ee se'« SPO DIE OTOL COL 





Increase in Income................--..+--- $1,540,873 
Rea NEE BTALABBEES «6c. 5 cc ciees 6 5 vive avsie eo wisoes $5,809,769 
GROWTH IN TWENTY YEARS 
Year Income 
NOR Re cite is oats Salita els tne ee A eR $3,495,572 
UME I Arete bs ing cht Shetaieas atic y Shweta Koes 7,228,160 
aA NS ON acne ores wen aat Soles tts be Sid 0 Navara has ee ep tien She basa erate 16,522,031 
Assets Insurance in Force 
LS COO) | a ara pear ee eee $70,864,592 
UMS MND et ac a ces ee paln ister se Mn chserela ere tele fons 147 ,652,325 
ESP So] OS Le een mene er er Sse 343,508,344 


*If taxes and dividends provisionally held (included in 
this statement with Liabilities and Reserve) were 
entered here as they were in the January 1922 state- 
ment this item would amount to.................+. $5,557,384 .00 





1846 THE 1923 
CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Connecticut 


Insurance In Force (Dec. 31, 1922). $447,300,036.95 
Total Admitted Assets............. 103,261,902.93 
Surplus Reserves: .——————— 
For Dividends in 1923.......... 2,850,000. 00* 
Investment Contingency Reserve 
750,000.00 
5,041,843.91 


Unassigned Funds.............. 





$8,641,843 .91 
*Increased from $2,¢ 060,000 eins in 1922 


NEW PAID-FOR BUSINESS IN 1922 
$66,916,877 .50 
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Wilmer L. Moore, President Robert F. Moore, Secretary 
IT PAYS TO INVESTIGATE 


Direct Contracts to Legitimate Part Time Men with 
renewal commissions. 


Close association between Field men and Home Office. 
GOOD TERRITORY OPEN TO PRODUCERS 


Write for information to 
WILFRED S. McLEOD, Agency Manager 


SOUTHERN STATES LIFE INSURANCE CO. 


Atlanta, Ga. 
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AETNA LIFE WANTS NEW 
CHARTER 


Hearings Held in Connecticut Capitol 
—Favorable Report Made 


INSURANCE COMMITTEE TO 
AUTHORIZE CAPITAL INCREASE 
New Working Sum Will Be $20,000,000— 
Flection of Officers and Changes in 
Executive Personnel—Morgan G. 


Bulkeley, Jr.. and W. E. A. 
Bulkeley Made Vice= 
Presidents 
Important changes took place in the A®tna 
Life and affiliated companies at Hartford, 


Conn., last week when the election of officers 
and the company’s bid for a new charter fea- 
tured the activities. The insurance committee 
of the general assembly went into executive ses- 
sion to consider the advisability of granting a 
plea for a ew charter to the A¢tna Life Insur- 
ance Company, and, after a consideration of the 
effects likely to follow, voted to report favor- 
ably on the matter. Insurance Commissioner 
Burton Mansfield of Connecticut was a power- 
ful factor in hastening the report of the com- 
mittee and in his short address praised the 
Etna Life as an insurance company which had 
brought credit to the State and to the business 
of life insurance generally. 

The bill in which the company applies for its 
new charter is known as Senate bill No. 521 
and the argument in behalf of the measure was 
sustained by President Morgan Bulkeley Brain- 
ard of the Attna Life, who said that the terms 
contained in the bill 
solidified all the amendments to the original 
charter of the company since 1820 and kept 


brought together and 


the interests of the participating and non- 
participating policyholders separate and distinct. 
The hearing for the company was in charge of 
Attorney Harry W. Reynolds, general counsel. 
Various amendments have been made to the ‘ 
charter of the company from time to time in 
order to permit the writing of all classes of 


life insurance as well as accident and liability 





BULKELEY 


Vice-President and Auditor, 7Etna Life Insurance 
Company 


W. E. A. 


chartered under its 


The 
present name in 1853, at which period the an- 


lines. company was 
nuity fund feature was incorporated. 

The charter as now proposed provides for a 
capital increase of $15,000,000, the amount be- 
ing $5,000,000 already and the projected total 
capitalization being $20,000,000. A section of 
the new charter gives the board of directors 
the power to enforce payment for the stock by 
subscribers when any increase is made in that 
stock. 

In outlining the work of the Attna Life, and 
its importance to the people of the State and 
Nation, President Brainard said that the com- 
pany has paid $150,000 in taxes to the State 
from its participating department and about 
$230,000 in the same way from its non-partic- 
ipating department. Since its inception more 
than $455,000,000 has been paid on the claims 
of policyholders. 
held an 


JEtna Life 


election of officers which was featured by the 


Later in the week the 


promotion of Major M. G. Bulkeley, Jr., to be 
vice-president and treasurer of the companies. 
Ile was formerly treasurer of the Attna Life. 
Col. W. FE. A. 


vice-president in addition to his duties 


3ulkeley was advanced to be a 
as auditor. 
\ll former officers were re-elected and eighteen 
new promotions were made. The appointees 
and the posts to which they were promoted are 
as follows: Major Morgan G. Bulkeley, Jr., 
and Colonel W. FE. A. Bulkeley, vice-presidents ; 
D. N. Gage, W. L. Mooney and C. B. Morcom, 
vice-presidents of the accident and disability de- 
partment; K, A. Luther to be agency secretary, 
I’, G. Winslow, cashier; J. E. Griffith, Jr., and 
R. S. Edwards, assistant secretaries in the group 
Hallowell, assistant 
H. Ford, comptroller, and T. F. 
and liability 
secretary of the 
Mount, 
secretary of the surety claims division. In the 
\utomobile affiliated 
company of the Etna group, the promotions 


insurance division; C. G. 
secretary; J. 
Tarbell, 


department; L. K. 


actuary in the accident 
Babcock, 
casualty claims division, and C. K. 


Insurance Company, an 


were: G. R. Fulton to be secretary, E, J. 
Perrin, Jr., to be assistant secretary; C. FE. 
Sprague, auditor, and Harry Tyler Smith, 


counsel. 





MORGAN G. 


BULKELEY, JR 


Treasurer, AZtna Life Insurance 


Company 


Vice-President and 


Y 
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STANDARD LIFE STATEMENT 
President J. R. Paisley Answers Criticisms 
Appearing in Convention Examination 

In a statement issued last week, President J. 
R. Paisley of the Standard Life Insurance Com- 
pany of St. Louis answers criticisms which ap- 
peared in the recent convention examination of 
the company made by the departments of Illi- 
nois, Iowa, Missouri and Nebraska. 

Mr. Paisley maintains that three private ap- 
praisers stated that the mortgage loans of the 
company are not in excess of 50 per cent of the 
value of the property as claimed by the 
examiner’s appraiser. The collateral loans of 
the company are also claimed to be conserva- 
tive despite the adverse appraisal of the 
examiners, 

Mr. Paisley says that the criticisms of the 
company’s bank account only involved about 
500 and that this discrepancy has since been 
reduced to 36 cents. 

The matter of undue increases in agents’ ac- 
counts is the result of reinsurance which car- 
ried accounts not vet charged off, according to 
Mr. Paisley. 

Mr. Paisley defends his contract with the 
Iowa State manager of the company and also 
that with Frank Nelson. He says that Mr. 
Nelson’s so-called excess salary has been re- 


turned. 


Excellent Results of Equitable Life of lowa 

In offering its fifty-sixth annual statement, 
the Equitable Life of Iowa, whose home office 
is at Des Moines, shows that its assets increased 
over $5,760,000 last year, its admitted resources 
now amounting to $44,995,738. Of this sum, 
$1,939,354 represents unassigned funds and cap- 
ital stock, while the policy reserve is $39,195,- 
929. These increase in 
surplus of about $095,000, and in reserves of 
about $5,144,000. Although the ratio of actual 
to expected mortality, last year, was only 40.3 
per cent, the company maintains among its lia- 
bilities a mortality fluctuation fund of $972,000. 
It also holds funds for dividends to policyhold- 
ers exceeding $2,294,000. Last year the aver- 
age rate of interest earned on invested assets 


figures represent an 


was 5.97 per cent, and dividends paid living 
exceeded the death 

The Equitable Life 
of Iowa is a great company and annually grow- 
President, 


policyholders, last year, 


losses paid by over $99,000. 


ing greater. Its chief officers are: 
H. S. Nollen; vice-president and treasurer, F. 
W. Hubbell; second vice-president and secre- 


tary. B. F. Hadley. 


B. S. Paulen Secretary of Kansas Life 

February 20.—The internal 
Insurance Com- 
with the 


TorEKA, KAN., 


troubles of the Kansas Life 
Topeka have been ended 
W. H. Eastman as _ secretary 
of the company the election of Ben. 
S. Paulen of Mr. Paulen is 
lieutenant-governor of Kansas and the presiding 
officer of the State Senate. He has been in- 
terested in the company and has been a member 
of the board of directors. 


pany of 
retirement of 
and 
Fredonia. 
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ASSETS 


First mortgage loans............. $11,064,546. 23 


(On property appraised at 
$30,528,597) 

NS EET Tee Teer ee 
(The new Home Office building 
under construction and the 
present Home Office building.) 

United States and other bonds... . 
(All of the highest class with 
investments well diversified.) 

Cash in banks and office.......... 
(All earning interest except 
$53,330.34) 

Policy Loans and Premium Notes. 


THE 
LINCOLN NATIONAL LIFE 
INSURANCE COMPANY 


Financial Condition: December 31, 1922 


« 


~ 


937,296.31 


231,933.45 


1,259,729 .30 


2,154,880.31 


LIABILITIES 


Policy, disability and double in- 
demnity reserves on deposit 
with State of Indiana comply- 
ing with the Indiana statutes 
safeguarding policyholders. ... 

Premiums and interest collected in 
I ono eas Fee sors 


Reserve for taxes payable in 1923. . 
Death claims reported on which no 


proofs have been received.... 
(Death, disability, double in- 
indemnity and endowment 
claims paid during 1922, 
amounted to ($1,199,923.73.) 


] 


$13,729,420. 20 


86,636.40 
142,374.98 


148,372.91 











(These are accommodations ex- 
tended to individual policy- 
holders and are amply secured 
by the cash values of their 
several policies.) 

Interest due and accrued to Decem- 
OS OE Sa eee ee 

Net premium in course of collection 

Furniture and Fixtures........... 
(Cost over $150,000) 
















Amounts set aside for or already 
apportioned to policies......... 


All other liabilities............... 
Reserve for contingencies......... 
Unassigned surplus. $1,000,000.00 
Capital stock...... 1,000,000.00 
Surplus to protect policyholders. .. 


319,453 . 22 
58,721.33 
51,792.60 


346,161.44 
506,224.60 


Charged Off 2,000,000. 00 








$16,536,771 .64 Total liabilities.......... $16,536,771.64 


TOtalasSets so icacccc a otec 








In 1922 the actual to expected mortality was 42 per cent. 








Eee Fil ae SA eo oo a he or nos eNO ae $ 84,248,108.00 
‘Total Insurance in Force Dec. 31, 1922...................... 233,960,148 .00 


3,732,692 .35 
500,000.00 


Ce isan doe eRe er eRe As kee se eee ree 
ee ee. | ee are 


Another growing reason why it pays to 




















The 
Lincoln National Life | 
Insurance Company 


“Its Name Indicates Its Character’’ | 
Lincoln Life Building Fort Wayne, Ind. | 
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The Lincoln National Life of Fort Wayne 

A perusal of the financial statement as of 
December 31, 1922, of the Lincoln National 
Life Insurance Company of Tort Wayne, Ind., 
discloses results which make the aim of the 
company’s officers of a billion dollars in force 
in ten years appear as one sure to be fulfilled. 
On December 31, 1922, the company had total 
insurance in force of $233,960,148, a gain of 
about $36,000,000 during the year, The com- 
pany wrote $84,248,108 of new insurance in 
1922, considerably more than during 1921. It 
might be here remarked that the insurance gain 
during the past six years is over 60 per cent 
of the insurance written. This is an exceptional 
record and merits commendation. On Decem- 
her 31, 1922, the company had total assets 
amounting to $16,536,772, the principal item of 
which was $11,064,546 of first mortgage loans 
on property appraised at over $30,500,000. 
These loans are on high-class property, and 
vield very satisfactory interest. The company’s 
real estate is valued at $937,206, consisting of 
the company’s present home office building and 
a new home office building under construction. 
Other items are bonds, $231,933; policy loans 
and premium notes, $2,154,880; cash, $1,259,- 
729, and other assets, $852,386. The policy re- 
serve of the Lincoln now amounts to $13,729,- 
420; other liabilities amount to $436,105; the 
apportioned surplus is $319,453; the reserve for 
contingencies, $51,792; capital of the company 
paid in, $1,000,000, and the unassigned surplus, 
$1,000,000. During the year the company 
gained $3,732,692 in assets, $500,000 in surplus 
earned, and about $2,800,000 in policy reserve. 
While the company paid $1,199,924 in claims 
during 1922, the mortality record was very 
favorable, the actual in 1922 having been but 
42 per cent of the expected. The company has 
a very strong official staff, which co-operates in 
assuring progress of the company. It is made 
up as follows: Samuel M. Foster, chairman of 
the board of directors; Arthur F. Hall, presi- 
dent; Daniel B. Ninde, first vice-president; B. 
Paul Mossman, second vice-president; Walter 
T, Shepard, third vice-president and manager 
of agencies; Franklin B. Mead, secretary and 
treasurer, and A. L. Dern, superintendent of 
agencies. 


Southeastern Life of Greenville, S. C. 


By inadvertence the advertisement of the 
Southeastern Life Insurance Company of 
Greenville, S. C., which was designed for use 
only in 1922, was printed in THe Specrator 
of February 1, last. This advertisement outlined 
some of the features which the company 
emphasized as part of its program in 1922. 
Now, however, having achieved its ambitions 
for last year, and having. built solidly in its 
home State for seventeen years, it is entering 
a number of other States, among them being 
Kentucky. The company announces that there 
is open territory in the central and eastern parts 
of that State. It also states that reduced pre- 
mium rates went into effect January 1, last; so 
that, with the liberal contract available to gen- 
eral agents, excellent opportunities are thus 
offered to capable men. 


Farmers National Life Shows Gains 

During the past year the Farmers National 
Life Insurance Company of America, Chicago, 
made substantial gains, as is disclosed by its 
statement as of December 31, 1922. On that 
date the company held admitted assets aggregat- 
ing $1,731,692, or nearly $340,0c0 more than a 
year earlier. Its surplus to policyholders was, 
on December 31, last, $458,397, or about $34,- 
000 more than the year before. The life insur- 
ance in force also showed a gain during the 
year of nearly $3,550,000, such insurance now 
aggregating $25,672,641. 
pany had accident insurance in force to the 
amount of $13,470,021. It is apparent, there- 
fore, that the Farmers National Life had a 
very satisfactory year. With this company every 


In addition the com- 


person is a prospect, from one day to sixty-five 
years old, and it writes standard and substand- 
ard risks. 

President John M. Stahl and his efficient staff 
are to be congratulated upon the excellent re- 
sults achieved. 


Advances of Jefferson Standard Life 

Among the gains made by the Jefferson 
Standard Life Insurance Company of Greens- 
boro, N. C., in the past year are noted an in- 
crease of $2,581,327 in assets and $15,400,426 
in insurance in force. The company, as of 
December 31, 1922, shows resources amounting 
to $19,700,868, while its capital and surplus are 
$900,000. The reserves aggregate $17,392,125, 
aside from $920,608 set aside for distribution as 
dividends to policyholders, and sums required 
for claims in process of settlement and other 
liabilities. The company closed the year with 
$181,000,000 of insurance in force, and by the 
foregoing figures shows the progressive char- 
acter of its administration. Julian Price is 
president of this enterprising institution, which 
has shown increasing strength and usefulness 
year by year for many years. 


Will Write Sub-Standard Business 

The Standard Life Insurance Company of 
St. Louis will accept sub-standard life insurance 
in the future from its own agents, although it 
is not prepared to write a general business. Dr. 
rank Simon, medical director, acquired con- 
siderable experience in that line when occupying 
a similar position with the Commonwealth Life, 
which has since been reinsured by the Standard. 

The Standard has also made arrangements to 
accept brokerage business, either through the 
home office or its own general agents. 


Lincoln National Holding Meetings 

The Lincoln National Life Insurance Com- 
pany, Fort Wayne, Ind., is holding a series of 
sectional meetings of its agents in various points 
of the country. W. T. 
dent and manager of agencies is in charge. 

Meetings have already been held in Des 
Moines and another in San Antonio. The party 
from the home office held a third meeting in 
Los Angeles this week and others will follow 
in Seattle, Portland, Butte and Minneapolis. 


Shephard, vice-presi- 
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CANADA LIFE OPENING IN SOUTH 


Seven Southern States to Be Developed 
by M. C. and Emory Folmar of 
Birmingham 
BIRMINGHAM, ALA., February 19.—Coin- 
cident with the celebration of its seventy-fifth 
birthday, the Canada Life Assurance Com- 
pany of Toronto, Canada, anncunced this week 
the opening of seven Southern States, with 
headquarters in Birmingham. Martin C. and 
Emory Folmar will be managers. Herbert C. 
Cox, president of the company, visited Birm- 
ingham during the week and personally in- 

spected the new headquarters. 

Several cities were considered for Southern 
headquarters according to President Cox, but 
3irmingham was selected not only because of 
its central lccation, but because its managers 
are native Alabamians. Their home is at Troy, 
Ala. 

Martin Folmar for a number of vears has 
been manager of the Western Ontario branch 
of the Canada Life, located at London, On- 
tario. Emory Folmar has been selling life in- 
surance for ten years and for the past six years 
he has managed the State agency for another 
large, old-line company. 

Great Northern and Central Business Mens 
Association Consolidate 

The Great Northern Life Insurance Com- 
pany of Chicago has absorbed the Central Busi- 
ness Mens Association, also of Chicago, and all 
policies of the latter have been reinsured in the 
former. The Great Northern now has a cap- 
ital of $225,000 and a surplus of $166,174. 

The two companies were under the same 
management, the Great Northern having been 
purchased by interests connected with the Cen- 
tral Business Mens Association recently. H. G, 
Royer was president of both companies and C. 
O. Pauley, secretary. 

Equitable Life Makes Strong Statement 

As of the close of last year, the Equitable 
Life Assurance Society of the United States, 
New York, presents an interesting exhibit. It 
had over $3,061,000,000 of insurance in force, 
having made a substantial increase in this item 
during the vear. Aside from group insurance, 
the company wrote new paid-for insurance last 
vear to the amount of $495,249,040, and its group 
insurance writings aggregated $48,206,733. The 
admitted assets rose about $8,400,000 to $663.- 
747,064, wihle its surplus or contingent fund 
increased nearly $8,000,000 to the sum of $43,- 
690,314. The liabilities include $542,900,380 of 
policy reserve, $20,487,912 for other liabilities, 
and surplus reserves as follows: For dis- 
tribution in 1923—on annual dividend policies, 
$18,900,000, and on deferred dividend policies, 
$16,071,653; awaiting apportionment on de- 
ferred dividend policies, $21.597,805. President 
W. A. Day, in presenting the statement to the 
public, describes the broad scope of the com- 
pany’s insurance, and says: “There is an Equi- 
table policy for every life insurance need.” 


Robert F. Short, president of the North Texas 
Association of Life Underwriters, has become field 
superintendent of the Southland Life of Dallas. 
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WESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 1851 
FIRE, MARINE, TORNADO, EXPLOSION—RIOTS, CIVIL COM- 
MOTIONS AND STRIKES 
W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1922 


ASSETS.. . $4,835,545.26 
SURPLUS IN UNITED STATES $1,599,555-35 
TOTAL LOSSES PAID IN UNITED ST ‘ATES 

FROM 1874 TO 1921 INCLUSIVE. _ $50,129,109 .21 

















THE SIGN OF coop CASUALTY INSURANCE 


LIABILITY BURGLARY 

ACCIDENT CREDIT 

HEALTH BOILER 

AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 

COMPENSATION GENERAL LIABILITY 
Established 1869 





LONDON GUARANTEE & , REBDENT 0, Ltd., °Ewetano™ 


Head Office: CHICAGO, ILL F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 90 Maiden Lane, New York 
Philadelphia Branch Office 
Wood Building, 512-514 Walnut Street, Philadelphia, Pa. 
ELMER A. LORD & CO., Resident Managers, 145 Milk Street, Boston, Maas. 





UNION HISPANO AMERIGANA 


FIRE AND MARINE 
INSURANCE COMPANY 
31 SOUTH GIILLIAM STSEET 


New York 


MARINE INSURANCE AND REINSURANCE 


FIRE REINSURANCE 


TELEPHONE BROAD 4478 





INCORPORATED 18532 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


January 1, 1922 
Reserve for Unearned Premiums.................... $1,149,297.48 
Other Liabilities. . ee inl sist hae Venn UES ras 257,293.41 
Capital.. Sek ae ear . .$500,000.00 


Net Surplus. . . 988,687.75 





Surplus to Policyholders. .....6....06....5.. 1,488,687.75 





Total Assets ......... 5.2 $2,895,278.64 


Wm. H. Palmer, President E. B. Addison, Vice President 
B. C. Lewis, Jr., Secretary Wm. Palmer Hill, Asst. Secretary 
J.C. Watson, Treasurer J. M. Leake, General Agent 








ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . .  $1,250,000.00 
Net Surplus, .... $2,840,571 
Surplus to Policyholders, $4,090,571 





EASTERN DEPARTMENT 
D. — DUNHAM, gen 


WESTERN DEPARTMENT | 
NBAL BASSETT, V.P, and Mgr. 
W. T. BASSETT, Ass’t Manager 


NEWARK, N. J. CHICAGO, ILL. 





Thursday 








THE ANNUAL STATEMENT 


January 1, 1923 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 





“AMERICA FORE" 


RE NON os ec horn eS $6,579,665. 88 
Total Lanbiities......... . os kn Sooo ve eesss 3,799,003. 14 

ee ee Pee er 1,000,000. 00 
Ry IN eo oe ca terteesel ‘.. 1,780,662.74 


POLICYHOLDERS’ SURPLUS.... 2,780,662.74 


American Eagle Fire Insurance Company 


Henry Evans, Chairman of the Board 
James A. Swinnerton, President 

Eighty Maiden Lane, New York, N. Y. 
Cash Capital: ONE MILLION DOLLARS 


CHICAGO NEW YORK SAN FRANCISCO 








$= 























GEO. A. WILSON J. MORGAN STEVENS W. D. MOUNGER 
President Vice-President Secretary 


Mississippi Fire Insurance Company 
JACKSON, MISS. 


Financial Statement, December 31, 1922 





ASSETS 
U.S. Government Bonds $ 231,403.00 
County and Mun. Bonds er ee Sac 16,850.00 
Bank Stock. . Le MTR Te te POE 2,040 .00 
Collateral Loans... 2% bates a VeRO 1,800 .00 
Mortgage Loans a6 plat ; 429 623.30 
Cash in Banks levee ch 147, 627 .13 
Accrued Interest 2 5.7 
Agents’ Balances ; 52,605.74 
Due from Reins. Cos ; > 067 .55 
3,523.49 


Bank Ctfs. of Guarantee 





$1,167,975 .92 
LIASILIN: S 
$351,940 .00 


Capital Stock 

Sutplus....... shay me 271,090.61 

Reserve. . ae 383,543 .43 

Due Reins. Cos. Rs 113.615. 33 

Reserve for Unadjusted Losses res 42,724.77 
. ee Pie tetiar ne 5,061.78 


All other Liabilities 

$1,167,975 .92 
Gross Premiums less cancellations written in 1922... . $1,131,112.69 
Net Premiums ceded to reinsuring companies......... 558,605 .94 





Net Premiums retained by Mississippi Fire. . $572,506.75 


Progress Made By The aoa During 
The Year 1922 


921 1922 Increase 
343,830 .00 351,940 .00 8,110.00 


Capital Stock. 4 
340,896.78 383,543.43 42,646 .65 


Gs on oo alates 69s lee 
Surplus. . .... 167,002.49 271,090.61 104,088 .12 
Surplus to Policyholders . .... 510,832.49 623,030.61 112,198.12 
TOTAL ASSE’ eee ~©925°718.23 1,167,975 .92 242,257 .69 
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A. F. POWRIE APPOINTED 


New Western Manager of Fire 
Association 


FIELD MEN MEET 


J. W. Cochran Announces Appointment at 
Gathering of Western Specials 


Cuicaco, Itt., February 19.—Vice-President 
J. W. Cochran of the Fire Association of Phil- 
adelphia to-day announced the appointment of 
A. F. Powrie as manager of the Western de- 
partment of the company to succeed John M. 
Thomas, who was recently named Western 
manager for the AZtna Fire Insurance Com- 
pany, when Ralph H. Ives assumed the presi- 
dency of that company. F. H. 3urke, who has 
heen assistant manager of the Fire Associa- 
Western office, will continue in that 
capacity. 

The announcement of Mr. Powrie’s appoint- 
ment came in conjunction with the annual meet- 
ing of the field men of the Western department, 
which opened here to-day. 

Mr. Powrie for the last two and a half years 
has been second assistant manager of the Fire 
Association’s Western department. He has had 
a long and varied experience in the fire insur- 
ance business in the Middle West and is con- 
sidered the logical successor to Mr. Thomas. 
He started in the insurance business at Bay 
City, Mich. in 1896, as a clerk in a local 
agency there. In 1902 he went into the field as 
a special agent for the New York Underwriters 
in Michigan, under State Agent E. J. Heck. In 
1905 Mr. Powrie became associated with the 
Providence Washington as special agent in the 
States of Michigan and Indiana. 

He went with the Fire Association in 1908 as 
State agent in Michigan, where he served his 
company until 1920. As State agent in Michi- 
gan he built up an enviable reputation among 
the held men, and was highly regarded. He 
came to Chicago in August, 1920, having been 
appointed second manager in the 
Western department, where he has served until 
the present promotion. 

The field men of the Fire Association from 
fourteen Western States will be in Chicago all 
this week conferring with company officials. 
The sessions will close the end of the week with 
a dinner at the Union League Club. 
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NEW YORK SURVEYS 


What Is the Percentage? 
possible to do so, it would be 


-If it would be 
interesting to 
know, by forbidding fire insurance, say, for a 
period of six months, what the effect would be 
on the community so far as losses by lire are 
concerned. Two estimates have recently been 
made, one to the effect that 
losses would be 50 per cent if fire insurance 
should cease, this being due to the care which 


the decrease in 


would be exercised to prevent fires if the tool 
of insurance was not available, and the second 
skilled observer puts it at 40 per cent. [But 
the interesting thing is that these two ob- 
servers in fields somewhat remote from cach 
other put the percentage so high. Neither one 
ascribes the large loss to moral hazard, but to 
the feeling of security engendered by insurance 
protection which permits a degree of careless- 
which would not be tolerated if there 
were no insurance. Perhaps it would be well 
to test this feeling by having six months (better 
insurance would be 


ness 


one year) when no fire 
issued. 
The Sword of Damocles. 


tory aright, the person over whose head the 


[If we read his- 


sword hung did not enjoy a particularly happy 
existence; in fact, so unhappy was he that ever 
since the incident was first related he stands as 
the individual who did not enjoy a particularly 
happy experience. We are not, however, inter- 
ested in history at this time, but in the fact 
that we believe that the which for a 
long time has hung over the non-signing mem- 
the point 
threatens to break and something must happen. 
\Ve must confess that to judge by their coun- 
tenances they do not seem to be at all disturbed 


sword 


bers is reaching where the cord 


as the historical individual was over whose head 
the sword hung; however, the cord is supposed 
to hold for two weeks longer, and perhaps one 
can feel cheerful for that length of time, any- 
way. 

The Brokers and the Exchange.—The 
adoption of the new rules in regard to listing 
brokers at the meeting of the New York 
inst. 


the 
Insurance Exchange on the 14th 
for the first time in some years the 


Pos- 


lire 
, 
changed 


relation of the business to the brokers. 


sibly the most important change is that anyone 
now holding a State license does not need an 
I’xchange certificate in order to obtain commis- 
The amount of commission he will re- 
ceive will depend upon whether he signs a cer- 
tain stipulation or not, but he will be entitled 
) a commission; the new rules do not affect 
this part of the matter. Probably, however, the 
important,change introduced is in the fact that 
lecause of no restriction by the Exchange a 
large number will apply for and obtain State 
jicenses who would not have done so before. 
In other words, there will undoubtedly be an 
‘ugmentation of the number of brokers. 


sion. 


BOSTON AND VICINITY 


Increased Premiums.—The fire premiums 
for Boston during the last six months of 1922, 
as shown by the report filed by the companies 
with the Boston Protective Department, aggre- 
gate $3,879,022, as compared with $3,552,540 
for a similar period in 1921, The assessment 
for the maintenance of the board is 2.5 per cent. 
rhe first ten companies, arranged in the order 
of total premiums for the period, are as fol- 
Royal, $94,044; Home, $80,484; A£tna, 
& L. & G,, $87,338; Globe and 
Rutgers, $86,523; Northern Assurance, $85,- 
363; Home Underwriters, $85,240; Hartford, 

3,545; Insurance Company of North Amer- 


54 
~ 
S 


$66,601; Great American, $64,615. 


lows: 
$88,138; L. 


os 
Vas 
Ica, 


GENERAL AGENT BECOMES 
ASSISTANT SECRETARY 
(iilbert H. Fulton Is Advanced to New Post 
in the Security 
rhe Security Insurance Company of New 
ilaven announces the appointment of Gilbert 
ll. ifulton as assistant secretary to fill a re- 
Fulton has 
with the underwriting department of the com- 


cently made vacancy. Mr. been 
pany since finishing his college course and for 
many years has been a supervisor of operations 
in the New York, Middle and New England 
departments of the Security. He was finally 
made general agent in charge of the brokerage 
division and from this position goes to his new 
(luties as assistant secretary. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,0Q00.00 
EDD G. DOERFLER, Preside:st 


13 

















THE SPECTATOR 




























A Crime of Frequent Occurrence 


“Wepre alteration forgery is be. 
coming a crime of most frequent 
occurrence. 


Your client’s account may be 
drawn upon any day by some un- 
known person. 


Is his account protected by a Mary- 
land Casualty check alteration-forgery | 
policy? ( 


Maryland Casualty Company 


Baltimore 


Surety 





Casualty 


Insurance {3 Bonds 
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ROSSIA INSURANCE COMPANY 


OF AMERICA 


THE FIRE REASSURANCE COMPANY 


OF NEW YORK 


AMERICAN FIRE INSURANCE CORPORATION 


OF NEW YORK 


UNION RESERVE INSURANCE COMPANY 


OF NEW YORK 


REINSURANCE 
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TENTATIVE PROGRAM 


National Agents Prepare for Asheville 
Meeting 





DISCUSS PRESENT DAY INSURANCE 
CONDITIONS 





Joseph Button, Thomas H. Anderson, F. 
Highlands Burns and Claris Adams 
Will Address Convention on Dif- 
ferent Angles of Same Subject 


The tentative program for the mid-year meet- 
ing of the National Association of Insurance 
Agents has been announced. <A_ interesting 
feature will be three talks on “Present Day In- 
surance Conditions,” by Joseph Button, Insur- 
ance Commissioner of Virginia; Thomas H. 
Anderson, manager of the Liverpool and Lon- 
don and Globe; Claris Adams, a lawyer from 
Indianapolis, and F. Highlands Burns, president 
of the Maryland Casualty Company. 

The program follows: 


TENTATIVE PROGRAM 
Mid-Year Meeting 
NATIONAL ASSOCIATION OF INSURANCE 
AGENTS 
Kenilworth Inn 
Asheville, N. C., March 18, 14 and 15, 1923 
Turespay, Marcu 18 
10:00 A. M—Meeting of executive committee and 
representatives of all standing committees of the asso- 
ciation. 
9:00 P. M.—Meeting of State presidents and State 
secretaries with the officers of the National Association. 
7:00 P. M.—Get-Together dinner and entertainment. 
(This will be held in the Kenilworth Inn Ballroom. 
There will be plenty of music, singing and other enter- 
tainment features—perhaps a few after-dinner talks. 
If you have not already done so, you should write to 
Gilliland Stikeleather, general chairman, Asheville, and 
ask him to hold a place for you at the banquet table). 


WEDNESDAY AND THurRsDAY, Marcu 14 anv 15 


Convention opens Wednesday morning at 10 o’clock 
in the convention hall of the Kenilworth Inn. 

During the first session of the convention on Wed- 
nesday the order of procedure will be as follows: 

Singing “America.” 

Invocation, 

Address of Welcome: 

On behalf of the city: The Mayor of Asheville. 
On behalf of the North Carolina Local Agents: 
President John R. Hall. 

Response to Welcome. 

Report of the President. 

Report of the Executive Committee. 

Report of the Stcretary-Treasurer. 

* Report of the Finance Committee. 

Report of the Casualty Committee. 

Report of the Fire Prevention Committee. 

Report of the Membership Committee. 

Report of the Legislative Committee. 

Report of the Grievance Committee. 

Report of the Conference Committee. 

Report on “Rules Concerning Acquisition and 
Field Supervision Cost for Casualty Insurance 
Companies and Agents.” 

During the remaining sessions of the convention the 
following subjects will be discussed: 

The Expense Ratio. 

The Menace of Financial Institutions in the 

Agency Ranks. 

Non-co-operating and Non-aftiliating Companies. 

A Qualified Agent. 

All-the-year-Fire Prevention. 

The Influence of Local Boards. 

The Agent, the Broker, and Resident Agents’ 
Laws. 


In addition to the subjects above outlined members 


are invited to present others for discussion and con- 
sideration. 

During the session on Wednesday F. Highlands 
Burns of Baltimore, president of the Maryland Cas- 
ualty Company, will address the convention on the 
subject: ‘Present Day Insurance Conditions from the 
Viewpoint of a Casualty Executive.” 

At the noon-day luncheon on Wednesday G. E. 
Turner of Chicago, counsel of the Casualty Informa- 
tion Clearing House, will present a symposium on get- 
ting insurance information to the public. 

Honorable Joseph Button of Richmond, Insurance 
Commissioner of the State of Virginia, will deliver an 
address on Wednesday afternoon at 3 o’clock. Sub- 
ject: “Present Day Insurance Conditions from the 
Viewpoint of a Supervising State Official.” 

On Thursday morning at 10:30 o’clock Thomas H. 
Anderson of Newark, manager of the Liverpool and 
London and Globe Insurance Company, will address 
the convention. Subject: ‘‘Present Day Insurance 
Conditions from the Viewpoint of a Fire Insurance 
Company Executive.” 

On Thursday afternoon at 2 o’clock Claris Adams 
of Indianapolis, Ind., will deliver an address upon the 


subject: “Present Day Insurance Conditions as 


Viewed by the Public. 


MISSISSIPPI CASE TO BE APPEALED 


Preparation of Records a Heavy Task— 
Will Be Curtailed as Much as Possible 
Jackson, Miss., February 12.—Attorneys for 

the fire insurance companies are proceeding 

with the work of perfecting their appeal record 
in the anti-trust case with a view to being ready 
for an application for a writ of error to the 

Federal court. 

They have ninety days in which to prepare 
their appeal, but will need pretty much all of 
the time. While the record in the case com- 
promises over 30,000 words, only a part of it 
will have to be transcribed, the attorneys of 
each side agreeing to curtail it as much as 
possible by leaving out non-essential matter. 
When it is whittled down as much as possible, 
however, it is expected that it will total 5000 
or 6000 words, all of which must be first tran- 
scribed and then printed. The Supreme Court 
of the United States requires all records to be 
printed. The insurance attorneys have already 
advised Hon. W. J. Buck, clerk of the Supreme 
Court, as to the parts of the record they desire 
embodied in the appeal record. 

Jackson, Miss., February 19.—Efforts on the 
part of the State revenue agent to collect inter- 
est on penalties of the insurance companies in- 
cluded in the anti-trust insurance case here were 
stopped Monday morning when the Supreme 
Court overruled the motion to correct judgment 
filed by attorneys of the revenue agent last 
Wednesday. Argument on the motion was 
heard Saturday morning, the court refusing to 
reopen the case on its merits and confining the 
arguments to the interest question. 

The action of the court Monday morning 
means that the decision of February 5 fixing 
two years as the maximum length of time for 
which penalties can be collected is in effect a 
new judgment and that interest can only be 
collected on the fines from February 5 instead 
of from the date of the decision as the revenue 
agent sought. Interest on the penalties, had the 
motion to correct judgment been sustained, 
would have amounted to approximately $45,000. 
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AMERICAN CENTRAL MANAGERS 
APPOINTED 
Dargon & Turner Get Southern Territory— 
L. T. Miller Joins Representation 
Forces 

The American Central Insurance Company of 
St. Louis has named Dargan & Turner as gen- 
eral managers in the Southern territory, with 
headquarters in Atlanta, Ga. This firm is com- 
posed of Milton Dargan, Jr., and A. H. Turner, 
who are managers for several companies in 
Georgia, Florida and Alabama. Their appoint- 
ment succeeds that of L. T. Miller, who has now 
joined their organization. Dargan & Turner 
are managers of the Northern of New York, 
the London & Scottish, the Yorkshire, the Lon- 
don and Provincial, the Eagle, Star and Bri- 
tish Dominions and the Union of Canton. The 
automobile and marine departments of the 
Royal Insurance Company and of the Royal 
Indemnity Company are also under their care. 

The new move is the direct result of the 
action of Crum & Forster of New York in 
acquiring control of the British America and 
their recent appointment as managers for the 
Western Assurance, in the United States. 
These two named companies, together with the 
American Central, had a joint department in 
the South at Atlanta, Ga., of which L. T. Miller 
was the head. Vice-President D. E. Monroe of 
the American Central recently went to Atlanta 
to make arrangements to have his company 
represented in the South and, in order to reduce 
the expense ratio and because he was familiar 
with the work and the business policy of 
Dargan & Turner, he proposed that this com- 
bination take on the American Central’s repre- 
sentation in Virginia, North and South Caro- 
lina, Georgia, Florida and Alabama. Other 
States were designated as possibilities and the 
offer was accepted by the Atlanta firm. 


Substantial Gains of Mississippi Fire 

During the past year the Mississippi Fire 
Insurance Company of Jackson made material 
advances in various items of its business and 
statement. Among these are gains as follows: 
In total assets, $242,258; in capital, $8110; in 
net surplus, $104,088; in surplus to policyhold- 
ers, $112,198, and in premium reserve, $42,647. 
The company, as cf December 31, 1922, reports 
assets of $1,167,976, with a premium reserve of 
$383,543, a capital of $351,940, and a net sur- 
plus of $271,091, thus giving the company a 
surplus as to policyholders of $623,031. Dur- 
ing 1922 the company wrote gross premiums, 
less cancellations, amounting to $1,131,113, and 
after ceding $558,606 to reinsuring companies, 
it retained net premiums of $572,507, this sum 
being about $148,000 more than the previous 
year’s net premiums. George A. Wilson is 
president of this enterprising company, J. 
Morgan Stevens is its vice-president, and W. 
D. Mounger is its secretary. 


—Edward M. Garlick has been appointed special 
agent in Missouri for the Glens Falls Insurance Com- 
pany of Glens Falls, N. Y. He succeeds R. H. 


Griffith, 
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LIABILITIES 


ASSETS 

Real Estate 933,663 .45 | Full Level Premium Reserve on all Policies 
Loans secured by First Mortgages on ; and Contracts $39,195,929 00 

Real Estate 34,512,966. Dividends apportioned for 1923 1,531,158 .00 
Policy Loans and Premium Notes........ 5,792,178 .45 } Dividends Left at Interest 646,627.69 
County and Municipal Bonds. Le 1,322,578 .58 Dividends held for Policyholders subject 
Cash in Office and Banks oe 315,942 .23 to Contracts 116,766 .84 
Bills Receivable and ee Balances... . 463,933 .92 Taxes Payable in 1923 290,027 .00 
Other Ledger Assets. eaters 6,067.15 | Other Liabilities 303,875 .64 
Interest Due and Accrued. ; Seen 1,302,292. ; Mortality Fluctuation Fund.. ee 972,000 .00 
Premiums Due and Deferred (Net)....... 844,503.84 #, Unassigned Funds and Capital Stock. 1,939,353 .56 
Other Assets 667.78 i} 


. $45,494, 794.75 4 
499,057 .02 r # 


$44,995,737 .73 


Total Admitted Assets .. . $44,995,737 .73 '~ 


H Average Rate of Interest Earned on Invested Assets 

| Actual to Expected Mortality 

Increase in Assets 

| The Dividends Paid Living Policyholders in 1922 Exceeded the Death 
| 





Losses Paid by Over $99,000 .00 
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WANTED 


a 
Service High grade men can secure profitable contracts as 
district agents in the following important business 


R es ul | ts centers: 


Chicago Grand Rapids Indianapolis Ft. Wayne 
St. Louis Kansas City Springfield, Mo. Louisville 
Topeka Salina Leavenworth Lincoln, Nebr. 


The Lincoln National 
: W the followi ire- 
Life Insurance Company oo men who can meet the following requ 


Fort Wayne, Indiana A.—Men of good reputation, honest, and willing 
to WORK. 
B.—Men of SUCCESSFUL life insurance experi- 


Financial Condition, December 31, ence. 
C.—Men who are good PERSONAL producers. 


22 
rs D.—Men who know how to ORGANIZE and 
Total Insurance in Force MANAGE an agency. 


December 31, 1922...... $233,960,148 To men who can meet these requirements, an unusual- 
ly attractive contract will be given and backed up by 


Insurance Paid for in 1922. 84,248,108 prompt and efficient home office service. 


Our policies have a ‘Selling Propeller” which fixes 


Gain of Insurance in Force 
the applicant’s eye on the dotted line. 


in 1922 35,984,730 Write us for further information. 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 
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Glancing Over the Situation 


N making any prediction as to the future 
| vs of events or the future welfare of 

any enterprise, there are two sources from 
which information may be obtained. One of 
these lies in the past history of the particular 
matter under consideration and the other exists 
in a searching resumé of the present condi- 
tions found. Precedent plays an important 
part in the decisions of business men and in- 
dividuals throughout the country, and neces- 
sarily so, for the possible future action of a 
person, or the circumstances likely to surround 
a given endeavor at some distant date, cannot 
be predicated with any hope of success unless 
the predication be based upon a knowledge of 
that which has gone before. 

What may be broadly applied to almost any 
subject can be used with equal facility in a 
study of life insurance as contained in the rec- 
ords of previous years. The history of the 
institution of life insurance is a history from 
which it may be said that the future is fraught 
with possibilities. The increases in the volume 
of business written and the records of the old 
line, legal reserve life insurance companies 
argue well for the standing of the business in 
years to come. 


NATURE OF Lire INSURANCE 

In itself, life insurance is peculiarly fortu- 
nate in that it did not come into being, and 
does not to-day exist, simply for the purpose 
of permitting a profit to those in charge of 
operations. Other businesses may prove of 
benefit to the citizens of a locality or even 
to the nation at large, but the benefit is an 
incidental part of the business structure and is 
not the raison d’etre underlying all activity. 
Life insurance, on the other hand, was con- 
ceived and inaugurated simply and solely by the 
individual and for the individual, the profit, in 
the eyes of the policyholders, being a second- 
ary matter which must always be subservient 
to the ideal of adequate protection for family 
and estate in the event of death. 

The secret of the tremendous growth of life 
insurance from the viewpoint of the business 
man may well lie in this fact, that the institu- 
tion is not based on the need for satisfactory 
profit on moneys invested but rests rather on 
the necessity for providing for the welfare of 
the individual’s family and estate. It is more 
philanthropic than commercial in its essence. 


240 legal reserve life insurance com- 
cperation in 1911, the number had 
288 by 1921 and the number of 
now in the field is probably 


From 
panies in 
increased to 
companies 
The value of these companies and 
dis- 


such 
about 300. 
the faithfulness with which they have 
obligations to policyholders is 
fact that in 


insurance 


charged their 


shown by the 1912 there were 250 
reserve life companies which 
a total death loss to beneficiaries of 


288 legal reserve com- 


legal 
paid out 
$205,154,837, while the 
panies which existed in 1921 paid out a simi- 
lar loss of $338,863,382. This, in itself, is a 
clear indication of the benefits accruing to the 
individual and the nation from the institution 
of life insurance. Another through 
which life insurance companies have fulfilled 
the trust imposed in them is the real estate 
loans made, whereby the conditions 
throughout the country have been improved and 
housing problem has been 
solution. Controlling vast sums, 
companies have invested these 
greatest 


channel 


living 


the individual 
assisted to 
the life insurance 
in ways which have 
safety and at the same time have been of bene- 
Thus many of the 
policyholders in a legal reserve life insurance 
company are in the peculiarly advantageous 
position of having their money invested 


proved of the 


fit to the policyholders. 


safely 


and at the same time having the use of it for 
the betterment of the living conditions of them- 
selves and their family. In 1919 there were 266 
legal reserve companies which had a total of 
$2,093,708,695 outstanding in real estate mort- 
gages, while in 1921 the 288 companies of this 
kind then existing had outstanding preferred 
real estate mortgages of $2,792,259,508. 

Again turning to the records of former years, 
it will be seen that in 1913 there were 260 legal 
reserve life insurance companies possessing ad- 
mitted assets of $4,658,696,337. Even at that 
time, far-sighted business men were beginning 
to realize the possibility of extensive develop- 
ment within the institution of life insurance and 
to visualize increasing benefits to policyholders 
and to the general public. That the expectations 
of those men were later justified is readily ap- 
preciable by a glance at the assets on hand in 
1921. The number of legal reserve life insur- 
ance companies had by that time increased to 
288 and their total admitted assets aggregated 
$7,936,496,844. This means an increment of $3,- 
277,800,507 in the short space of nine years; 
truly a wonderful record and one which bears 
eloquent testimony to the confidence of the 
people in life insurance as a beneficial, faithful 
and trustworthy institution. So much for the 
archives of the past. 
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THE RESULTS IN 1922 


The reports for the year just ended show 
a marked deviation from the line of depression 
in business and commerce which was so pal- 
pably evident in the years immediately following 
the late war. At that time, industrial depression, 
unemployment, lack of available funds, and the 
various epidemics of influenza, grippe, etc., 
which raged through the large cities in the na- 
tion, all combined to make the institution of life 
insurance draw together its resources and pre- 
pare for parlous times. The situation, how- 
ever, was not as bad as had been expected, and 
in consequence of the financial and other prep- 
arations made, life insurance companies wea- 
thered the storm with comparatively slight diffi- 
culties. The reaction has come and the upward 
trend is evident in the last six months of i922. 
The entire year, in fact, has been prosperous 
both from the standpoint of the companies and 
their policyholders, the mortality rates in the 
former having been satisfactorily low and the 
payment of such claims as fell due having been 
expeditiously carried out, controversy being 
notably absent. Although life insurance sales 
in the first three months of 1922 were about the 
same as for the equivalent period in 1921, there 
was a gradual improvement towards the close 
of the year, which acted so favorably that the 
final total showed the volume of sales for the 
twelve months past to have been 10 per cent 
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greater than the sales for 1921. Figures made 
public by the Life Insurance Sales Research 
3ureau state that by December the total in- 
crease over the corresponding months of 1921 
was 22 per cent, and that sales in December 
were greater by volume than in any month of 
the past two years. It is a notable factor that 
this increase was due in the main to the show- 
ing made by the Eastern States, though the 
three Pacific coast States also contributed. This 
may, of course, be on account of the large 
centers of population located in the East and 
the fact that the fulcrum point of the insurance 
world is situated in New York city, at least as 
far as the United States is concerned. 


SECTIONAL INFLUENCE EvIDENT IN INCREASES 

If it is true that the augmented volume of 
sales during 1922 was due, in part at any rate, 
to the influence of the showing of the Eastern 
States with their crowded cities, it is a favor- 
able indication, for it leads directly to the 
opinion that the people of those States, and 
other commonwea!ths, are more and more com- 
ing to realize the benefit and need of taking 
out life insurance. Since these States are also 
the sections in which arriving immigrants of 
that part of the United States congregate, the 
argument may be advanced that the report of 
the past year points to the conclusion that not 
only the native American but the incoming for- 

















A Service That Counts 


The steady increase in the number of 
Mortgagees’ Title Insurance policies we 
are writing for the Insurance Companies 
and other large investors shows that our 
service meets a real need. 


We insure titles anywhere in the United States 


Send for our special booklet T. S. 


NEW YORK 
TITLE AND MORTGAGE 
COMPANY 
135 Broadway, New York 


Capital, Surplus and Undivided Profits more than 


American Trust Company 


$7,500,000 


Affiliated with the 
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eigner is availing himself of the Opportunity to 
acquire life insurance and is being brought to 
the realization of its worthiness to take a place 
in his home and family life. 

The New England, Middle Atlantic and 
Southern and Central districts making up the 
States east of the Mississippi river averaged 15 
per cent more sales in 1922 than in to9ar and 
in this group, the reports from California mit 
most influential in raising the total. For the 
intermediate districts and the West Central 
Southwestern and Western localities, volume of 
sales in 1922 was approximately the same as for 
1921 throughout the greater part of the Past 
year. This condition, however, showed a healthy 
increase during December, 1922, and, in turn, 
gave some indication of the general expectation 
in these places which the activities of 1923 
may justify. The chart accompanying this 
article was procured from the Life Insurance 
Sales Research Bureau of New York and gives 
a comprehensive summary of the results of life 
insurance sales during the twelve months just 
ended. 

The financial statements made by the large 
legal reserve life insurance companies during 
January of the present year, as well as others 
made since that time and up to the present 
writing, indicate that the trend of life insur- 
ance is more and more in favor of the policy. 
holder and that there is a well-defined desire 
on the part of all the companies to safeguard 
the interests of individuals by sound business 
administration and secured investment of moneys 
held in trust. The outlook for the coming year 

(Concluded on page 21) 








Mr. SUCCESSFUL 
LIFE INSURANCE AGENT 


Do you want to secure a General Agency 
for yourself? If so, read this; it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 
Accident Insurance Company guarantees 
FIRST, that in case of death from any 
cause, $5,000, the face of the policy, will 
be paid. 

SECOND, that in case of death from any 
ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 
THIRD, that in case of death from cer- 
tain SPECIFIED accidents, $15,000, or 
THREE TIMES the face of the Policy, 
will be paid. 

FOURTH, that in case of total disability 
as a result of accidental injury, the Com- 
pany will pay direct to the Insured at the 
rate of $50 PER WEEK, during such 
disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be 
at the rate of $25 PER WEEK through- 
out the period of disability. Can Insur- 
ance do MORE? And WHY, should 
any man be satisfied with a policy that 
would do less? 


Annual Premium, Ordinary 
| On a ee eee . « $133.05 


Twenty Payment Life........ $172.10 
Twenty Year Endowment. ... $240.10 


¢ 
United Life and Accident Insurance Co. 
Home Office, United Life Bldg., Concord, N. H. 
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Confidential communication 
those with clean records and with ability to 
handle such an agency. Address 


Central Ohio 
General Agency 
Territory unsurpassed and large enough for 


an unlimited production. 
Contract as good as the best, with exclusive 


invited from 


Exclusive, care of The Spectator 








MORE LARGE AGENCY WRITINGS 





Questionnaire to General Agents Brings Numerous Replies 





$37,167,313 HIGHEST YET REPORTED 





Schedules in Many Cases Show Better Year During 1922 Than During 1920 


Recently Tue Specrator published replies 
from a number of general agents of life insur- 
ance companies in answer to a questionnaire 
sent to them regarding the amount of business 
paid for in their offices during each of the 
past five years. 

Darby A. Day, general agent in Chicago, of 
the Mutual Life of New York, reports that his 
office paid for $37,167,312 during 1922. This 
is the highest figure reported to THE SPECTATOR 
so far. During 1921 the Day office wrote about 
$32,500,000 and about $35,000,000 in 1920. It 
is evident that the agency has surpassed all its 
previous records and may prove to be the largest 
in the country. 

Goulden, Cook and Gudeon, managers in New 
York for the Connecticut General Life of 
Hartford, send in the following schedule: 1918, 
$8,765,200; 1919, $14,034,841 ; 1920, $14,486,946 ; 
1921, $18,162,432; 1922, $18,634,809. 

C. A. Foehl, manager in New York in the 
ordinary department of the Prudential Insur- 
ance Company of America, Newark, N. J., re- 
ports a paid-for business of $10,245,288. 

T. B. Sweeney, general agent at Wheeling for 
the Equitable Life of New York, sends in a 
four-year schedule as follows: 1919, $6,804,- 
000; 1920, $11,646,000; 1921, $12,520,000; 1922, 
$10,146,000. 

Clifford L. McMillen, home office general 
agent of the Northwestern Mutual Life of Mil- 
waukee, reports the following amounts of paid- 
1918, $2,798,000 ; 
1919, $7,768,500; 1920, $11,572,500; 1921, $0,- 
111,270; 1922, $10,042,500. 

Olmstead Bros. & Co., Ohio and Indiana State 
agents for the National Life of Vermont, 
Montpelier, sent the following letter: 


for business in his agency: 


Replying to your favor of January 31, will 
state that we have not yet arrived at an aver- 
age production of one million per month for 
the National Life, although our applications for 
the past month were in excess of a million. 
Our business for the years you request has 
tun as follows: 1918, $4,181,950; 1919, $7,220,- 


690; 1920, $7,255,050; 1921, $6,147,724; 
$6,523,761. 

The following answer has been received from 
Albert H. Curtis & Co., general agents at 
Boston for the New England Mutual Life In- 
surance Company of Boston: 


1922, 


In reply to your letter of January 31 re- 
questing the amount of our paid-for business 
for the years 1918 to 1922 inclusive, I am giv- 
ing below such a table: 1918, $3,719,047; I910, 
$6,024,542; 1920, $5,497,285; 1921, $5,285,942; 
1922, $6,380,269. 

This is the business placed in the New Eng- 
land Mutual Life Insurance Company but we 
probably have placed an average of about a 
million a year more in other companies and in 
1921 we placed considerably over two millions 
in outside companies, making our total produc- 
tion for that year about eight millions. 

Charles E. Townsend, general agent in 
3oston of the Equitable Life of New York, 
wrote $6,270,000 of paid-for business during 
1922, $4,500,000 during 1921, $5,500,000 during 
1920 and $5,200,000 during IgI0. 

L. Brackett Bishop, manager of the Chicago 
agency of the Massachusetts Mutual Life of 
Springfield, paid for $6,071,432 of new insur- 
ance in 1922 as against $5,028,145 during I92r. 
The same agency wrote $5,591,730 in 1920, $5,- 
044,442 in I919 and $3,088,570 in 1918. 

Campbell & Hart, general agents in Arkansas, 
of the Aftna Life of Hartford, send in a 
schedule as follows: 1918, $3,247,617; 19109, 
$7,132,680; 1920, $9,313,800; 1921, $7,132,680; 
1922, $6,065,408. 

This agency reports that it is now writing 
something over $900,000 per month. 

E. H, L. Gregory, manager at San Francisco 
of the AEtna Life, reports its paid-for business 
for 1922 as $5,903,000; 1921, $4,360,000; 1920, 
$6,052,000; 1919, $4,039,000; 1918, $1,939,000. 

D. W. Flickinger, special agents at Indian- 
apolis for the John Hancock Mutual Life of 
Boston, wrote $5,034,500 during 1922; $4,946,- 
500 during 1921; $4,903,810 during 1920; $5,- 
286,280 during 1919, and $2,705,710 during 1918. 
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Samuel T. Chase, general agent for Illinois 
of the Connecticut Mutual Life of Hartford, 


sends in the following schedule: 1922, $4,578,- 
469; 1921, $4,078,514; 1920, $6,809,691; I919, 
$5,306,647 ; 1918, $2,590,938. 

Lee & Lee, general agents at Dallas, for the 
Union Central Life Insurance Company furnish 
their schedule for the five years as follows: 
1918, $2,216,321; 1919, $4,173,547; 1920, $5,- 
563,454; 1921, $3,071,643; 1922, $3,231,621. 

Wyman & Palmer, general agents at Chicago 
for the Berkshire Life of Pittsfield, Mass., re- 
port their paid-for business over a four-year 
period as follows: 1919, $1,716,079; 1920, $2,- 
010,500; 1921, $2,045,000; 1922, $1,775,444. 


Call on Your Policyholders 


There are two sources from which the life 
insurance agent can get more business: 

1—New people who have never before 
bought policies from him. 

2—People who already own policies pur- 
chased from him. 

And in balanced life insurance selling the 
agent should be constantly getting business 
from both sources. 

Going after new customers all the time seems 
to be the logical and natural thing to do and 
that is why so many agents devote nearly all 
of their time to this source for new business. 
But the wise agent will not neglect the second 
source. 

“T always make a point of calling on all of 
my present customers at least once in every 
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six months,” said a successful Middle Western 
insurance salesman. “And I also always make 
the point of trying, every time I call, to get 
more insurance from these customers. 

“Before I call on one of my present clients 
I figure out just how much more insurance he 
should buy from me. By doing this I have 
something definite to talk about when I call on 
him, which helps a lot because the agent with 
something definite and specific to say always 
gets farther than the agent who is rather hazy 
in his own mind as to what he wants to tell 
the prospect. How can the agent expect the 
prospect to be definitely and specifically anxious 
to buy insurance when the agent himself is hazy 
about selling the prospect? 

“This calling on present customers is a good 
thing for two reasons—it gets new business and 
it keeps me in touch with clients so that they 
naturally think of me when they do want more 
insurance or when they hear of a person who 
is in the market.” 

All of which seems to offer a very good sell- 
ing suggestion to other alert insurance sales- 
men. 


—The Gordon Insurance and 
of Monroe, N. C., have moved into fine new quarters. 
The company expect to write $5,000,000 of life insur 


ance of the Philadelphia Life Insurance Company dur- 


ing 1923. 


Investment Company 





Massachusetts Mutual Life 
Insurance Company 


Springfield 
Incorporated 1851 


Massachusetts 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 


its representatives. 


Joseph C. Behan, Supt. of Agencies 
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REAL REASONS FOR LIFE 
INSURANCE 





Hypothetical Cases Answered in This 
Leaflet by William T. Nash 





INVALUABLE METHOD OF PRE- 
VENTING LAPSES 


AN 





Written to Maintain Conviction in the 
Mind of the Policyholder—A Neces-= 
sity to All Companies Issuing Life 
Insurance Policies 


“Real Reasons for Life Insurance” is the title 
of a leaflet by the well-known insurance writer, 
William T. Nash, which is published by The 
Spectator Company and sets forth a series of 
hypothetical instances where life insurance can 
be of service, and showing just how this is ac- 
complished in each case. Almost every possible 
need for life insurance is gone over and the 
reasons why a life insurance policy would be 
beneficial are clearly stated in concise, mean- 
ingful words. There is no waste of matter or 
space and the leaflet can be read in a short time. 
In addition to this the message of life insurance 
is brought home to the policyholder forcefully 
and in such a way as to make him glad to have 
taken out his policy. 

The leaflet, “Real Reasons for 
ance,” takes up the campaign where the agent 
usually leaves off, that is, after the policy is 


Life Insur- 


sold. Every life insurance official knows that 
very few policies are 100 per cent sold. The 
high lapse rate shows this to be true. The 


agent cannot, in a short time, tell the insured 
all he should, or may want to, know; there 
must be some supplementary method of in- 
structing the policyholder. This Nash leaflet 
does just that. If, when the policy reaches him, 
the policyholder finds enclosed therewith a 
copy of “Real Reasons for Life Insurance,” 
he will read it because his mind is then dwelling 
subject of life insurance. His in- 
not have to be 
The leaflet will, therefore, be 


on the 
terest does awakened; it is 
already there. 
that much more readily received. 

If the insured is a partner in a business and 
he has named his wife as beneficiary, he then 
sees also how partnership insurance would be 
of service and give added protection, so he takes 
up the matter with his partner and gives him 
the copy of ‘Real Reasons for Life Insurance” 
to read. Thus the way is opened for additional 
insurance and for an entirely new prospect. 
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This instructive leaflet is the Very message 
which every life insurance company wishes 7 
have brought home to its policyholders, It 
supplements the work already done, and not only 
makes the sale permanent, but creates a demand 
for further insurance and develops new avenues 
for business. Of all methods devised, “Real 
Reasons for Life Insurance” is the most eff. 
cient for convincing the purchaser of the Value 
of his purchase and of the necessity for not 
allowing his policy to lapse. 

All this can be accomplished at a cost of hot 
to exceed four cents for each policy issued 
The saving cn business already in force which 
might lapse were it not for “Real Reasons 
for Life Insurance,” and the new business which 
comes directly or indirectly from the Proper se 
of this leaflet, more than justifies the slight out. 
lay. By the judicious distribution of thousands 
of these leaflets to carefully selected ists of 





General Agency 

contract is a valu- 

able franchise, de- 

sirable because it 
recognizes personal ability 
and ambition and rewards 
them with broader fields 
of action. 


Since 1884 this Com- 
pany has sought men of 
ability and ambition suc- 
cessfully; but there is al- 
ways room for one more. 
Are you the man? 


THE FRANKLIN LIFE 
INSURANCE CO. 


Springfield Illinois 















































EDMUND P. MELSON, President 


The entering of extensive additional territory is contemplated during the current year. 


Continental Life Insurance Company 


St. Louis, Missouri 


ADDED AGENCY OPPORTUNITIES 


Advantageous agency contracts are open to men of established ability and integrity. Standard policy forms are now 
issued to male risks between the ages of 10 and 60 and to female risks between the ages of 15 and 60. 









J. DE WITT MILLS, Secretary 
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prospects, many life insurance companies have 
already measurably increased the volume of 
sales. In sending out “Real Reasons for Life 
Insurance” a printed slip, carrying the name and 
address of the insurance company, together with 
an offer to supply further information if desired, 
can be added. The wording on such a return 
slip should read somewhat as follows: 
IMPORTANT 

If, after you have read this short leaflet, you 
should desire information regarding additional 
insurance for some purpose other than that for 
hich the insurance you now have was taken, 
ease detach and return this slip to 

The A. B. C. Life Insurance Company, 

Chicago, III. 

The success of the above plan has been 
demonstrated in many instances and it is a 
sure method for augmenting the number of 
prospective purchasers who are in the market 
for insurance of different kinds. “Real Rea- 
sons for Life Insurance,” as well as thirty- 
two other leaflets of the Nash series, can be 
procured from The Spectator Company. 


W 
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Bequest Insurance 

This is something to bear in mind that at 
all times will arouse a man’s curiosity, as he 
will want to know just what you mean by this. 
Often a man is interested in certain organiza- 
tions, orphan asylum, college, etc., and through 
the purchase of life insurance for a small out- 
lay, he can will his insurance to the institution, 
which would always reflect his wisdom. The 
bequest would be looked upon as a real memo- 
rial, Graduation classes often insure their 
lives for the benefit of their Alma Mater.— 
The Os-Li-Co. 
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Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$2,021,566.00 on Deposit with the 
indiana Insurance Department 


$226,532.00 Surplus Protection to 
Policyholders 


$23,000,000.00 Insurance in force 
NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS 


TERRITORY OPEN IN 
INDIANA, OHIO, ILLINOIS AND MICHIGAN 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company 
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YOUR DELAWARE—AND MINE 
By Gaytorp Davipson 

Birthdays are the milestones in our life 
that give us pause. More than ever, as 
with the sacred days, including even days 
of history, are they celebrated. And it is 
well. 

A birthday brings memories, and espe- 
cially the memory of a mother, and in 
many ways the anniversary stands for 
better things and higher resolutions. 

It is not alone then that special signifi- 
cance is paid to the birthdays of American 
patriots. We think of Lincoln, the com- 
moner, the emancipator, more reverently 
on each twelfth of February than upon 
any other day, while the twenty-second of 
February stands hand to hand with the 
Fourth of July in the commemoration of 
George Washington’s birth. 

As I stood in the ancient Masonic Hall 
at Alexandria, Va., recently and gazed 
upon a famous painting of Washington, 
who, as everybody knows, was the First 
Master of that Lodge, I realized that | 
was looking into the face of the human 
Washington. I had never seen Washing- 
ton’s face portrayed before. The paint- 
ing, priceless in value, is said to be the 
only one extant which tells the story of 
his life. 

Here, [ said to myself, is the Washing- 
ton who crossed the Delaware, and a few 
days later as I crossed the famous Dela- 
ware River in a comfortable Pullman car 
and saw that river piled high with cakes 
of ice, I realized what “Crossing the 
Delaware” on that terrible winter night 
that scourged Valley Forge meant. 

It meant achievement. It carried out 
not only in prophecy, but with almost 
divine inspiration, the story of American 
patriotism, of love of country, of a resolu- 
tion to achieve victory, counting not the 
cost. 

We are soldiers, every one of us, men 
and women of the rate book. The Dela- 
ware running dark, choked with danger- 
ous ice, frowning with disappointment, 
stands between us and achievement. But 
across these turbid waters, beyond the 
danger and the vicissitude, lieth victory. 

In every life there comes a Delaware 
to cross. It is yours to cross—and mine. 
Hail to the crossing! 


In looking back over a well-spent life, the great- 
est satisfaction of many men is found in the fact 
that they kept their life insurance policies in force.— 
Detroit Life. 
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Bill in Kansas to Legalize Life Companies 
Writing Disability Lines 

A bill of wide importance to the life insur- 

ance companies not only in Kansas but to those 

domiciled outside the State and operating in 

Kansas has been introduced by Senator B. F. 


Hegler of Sedgwick county. The bill legalizes 
some of the business of the companies and per- 
mits them to write the proper auxiliary lines to 
life insurance. Under the present laws life 
companies cannot write disability clauses in the 
same policies or provide for a cessation of pre- 
mium payments in event of total disability of 
the policyholder. 

The bill also permits life companies to write 
accident and health business and also industrial 
lines but the bill requires that this business be 
in separate policies and all transactions kept 
separate from the life business and special re- 
serves established for this class of insurance. 

There are numerous companies which do 
write these lines now and provide for disability 
insurance. ‘There is a question of the legality 
of these transactions and a disgruntled policy- 
holder could stir up a great deal of trouble for 
the companies and possibly stop the writing of 
these lines. 





Glancing Over the Situation 

(Concluded from page 18) 
is more favorable than at any time in the past; 
commercial conditions are reviving from the 
post-war slump, the individual wealth is once 
again being utilized for other purposes than 
bare necessity, trade is more in evidence and 
the entire aspect of the situation is for the bet- 
ter. There is every indication that the life 
insurance companies will find 1923 the best 
year in their history and that the opportunity 
for the agent is more attractive than at any 
previous period. 








Ask for— 


“How letters 
sell life insurance” 


a booklet telling of the 
practical application of 
direct-mail selling to life 
insurance sales work—practical be- 
cause tested by more than 900 insur- 
ance salesmen to their satisfaction. 

Letters that are truthfully written to 
guide the decision of men are not only 
most effective in bringing wise planning; 
they also bring decisions not otherwise 
obtainable. 


Make this collection of sales letters a 
part of your selling plan. Write for book- 
let11-A aow, 


WILLIAM S. HULL 
Direct-.Mail Sales Service 
¢eMADISON, CONNECTICUT 




















SUCCESSFUL CANVASSING 


Extracts from The Art of Insurance 
Salesmanship 


WILLIAM ALEXANDER EDUCATIONAL 
SERIES 


Fourth Volume Really Continuation of 
Second Book “How to Sell Insurance” 
The fourth volume of the famous educational 

series for Jife insurance agents, of which Wil- 

liam Alexander is the author and The Spectator 

Company the publishers, is entitled “The Art 

of Insurance Salesmanship,” just recently off 

the press. The other books in the series are 

“What Life Insurance Is and What It Does,” 

“How to Sell Insurance,” “The Prosperous 

Agent,” and “One Hundred Ways of Can- 

vassing” (in press). 

“The Art of Insurance Salesmanship” takes 
up the subject of successful canvassing where 
the second book of this series, “How to Sell 
Insurance,” leaves off. It is full of instructive 
and entertaining matter. The following para- 
graphs are extracts therefrom: 


THE CarT AND THE Horse 

If you are not successful as an insurance 
salesman, don’t get the cart before the horse. 
Don’t sit down dejectedly and mourn over your 
ill luck. Examine yourself, so as to find out 
where you have gone astray. Then get back 
on the straight path. Perhaps, without 
knowing it, you have been boring your pros- 
pects. If through inadvertence or inexperience 
your fault has been of this nature, it behooves 
you to make a study of bores to find out how 
they behave, in order that you may avoid their 
errors. Now there is always the danger that the 
inexperienced agent will bore his prospects. 
The truths he has just learned about life in- 
surance are fresh and appealing to him. A 
multitude of facts are revealed which to him 
are novel and intensely interesting. All this 
arouses his enthusiasm, and he will be tempted 
to tell all he knows. But he must restrain him- 
self or he will become an insufferable bore. 


Tue AGENT’s CarT AND HorseE 
In canvassing for life insurance some agents 
are constantly getting the cart before the horse. 
They offer their wares without regard to the 
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needs of their clients. Any physician who 
preceeded in this way would be stigmatized at 
once as a quack. Don’t go to a man 
and say, “Here is a cure for every financial ail- 
ment—it’s life insurance.’’ Such a method is too 
vague. You must be direct and specific. You 
must find out your prospect’s insurance needs, 
and then show him how each need can be taken 
care of by a certain form of policy. Then you 
will not only build up a good business, but the 
insurance you place will endure. 


EDUCATION 
The chief reason why the agent should have 
an insurance education is to enable him to think 
and act for his client. He must be an expert 
in order that his prospect shall not be forced 
to acquire expert knowledge and detailed in- 
formation about what to him will always seem 
a technical and intricate subject. The agent’s 
position is precisely like that of the architect. 
The man who wants a home does not go to an 
architect to learn how to build a house. He 
explains his needs and leaves the architect to 
do the work. 
TIMIDITY 


Most of the denizens of the forest are wild 
only because they have been pursued for genera- 
tions with clubs, spears, arrows, dogs and guns. 

Human beings are not unlike these wild ani- 
Many people are actually afraid of the 
Now what is it that these 
course. 


mals. 
life insurance agent. 
people fear? Not bodily injury, of 
They are afraid of being bored, or that the 
agent will be overpersuasive. But if you can 
win the confidence of your prospect you can 
tame him easily, and teach him to eat out of 
your hand. 
OBSTINACY 

The harmony between the Southern darkey 
and his mule has often been remarked. This 
I believe to be due to the Southern darkey’s 
He is good-natured and easy going. 
The con- 


character. 
His mule may be lazy, but so is he. 
sequence is that he does nothing to rouse the 
obstinacy of the mule, and gets far more out 
of him by humoring him than if he adopted 
strenuous methods. On the other hand, I take 
it that a typical Irishman would soon lose his 
temper as a mule driver, and quickly develop 
all the stubbornness latent in the nature of that 
opinionated quadruped. 


= 
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Now, there is something of the mule in all of 
us. The student of human nature will ne 
latent in every man the quality of stubbornness 
If he is opposed he will resist. And the mee 
he is pressed the more obstinate he will en: 
This being so, the shrewd agent exercises alj the 
tact he possesses to avoid any act or Statement 
that might awaken antagonism. His chief aim 
will be to conduct his canvass in such a Way 
that the prospect shall believe that he js leading 
and not being led. That he has convinced him. 
self. That he has taken the initiative, Tha 
the agent’s province has simply been first, to 
bring certain facts to his attention, and then to 
aid him in carrying out his own purposes te. 
garding them. 








Men capable of closing 
business and training new 
agents or devoting entire 
time to writing new busi- 
ness can secure positions 
with the undersigned 
company on salary, ex- 
pense and commission. 
In writing give full de- 
tails, past history and 


reference. Address, 


ey 


STANDARD LIFE 
INSURANCE CO. 


St. Louis, Mo. 

















WHEN BETTER POLICIES ARE WRITTEN, THE NATIONAL RESERVE LIFE WILL WRITE THEM 





INSURAN 


_GEO. GODFREY MOORE. ?res/0enr 


E Ss = 








NATIONAL RE > gts 
: 


HOME OFFICE: TOPEKA, KANSAS 
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| ATTENTION LIFE INSURANCE SALESMEN 


Do you want to secure a Manager’s contract for yourself in “THE 
HEART OF AMERICA’’—Kansas, Oklahoma, Missouri, Iowa, 
Nebraska, Minnesota, Arkansas and Texas? 


TO THE RIGHT MAN 


We will offer splendid first year commissions, very liberal renewals 
and a reasonable amount of money to be deposited in banks to aid 
and assist you in getting started. 


Only two years old we have written over $17,000,000. 


We offer to the insurance buying public most attractive, easiest 

AE selling life insurance policies written by any life insurance company— 
both participating and non-participating. 

If you can qualify write or wire the home office for personal interview. 


There is 4 
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BUILD 
YOUR OWN 
BUSINESS 











under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 





ORGANIZED 1850 
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SALESMANSHIP 


If you happened to be an automobile sales- 
man you could address a customer as follows: 


TrutH Asout AUTOMOBILES 

“Don’t think for a moment that the price of 
You'll 
find that the drain on your bank account will 
The further 
you drive it the more gasoline you'll need—and 
gasoline costs twice as much as it did a few 
years ago. Tires wear out, and you'll find new 
tires very expensive. Your bills for repairs 
will mount up quickly. If you have no garage 
it will cost you a lot of money to build one. 

“Tf you hire a chauffeur you will have to pay 
him extravagant wages, and he will run up 
innumerable charges for repairs and improve- 
ments on which he will get commissions. And 
the probabilities are that he will borrow your 
a joy ride with his 


this car represents the whole cost. 


last as long as you keep the car. 


car some night, go on 
friends, take too much to drink, and wreck the 
car on his way home. Or, if you decide that 
you can get along without a chauffeur, you may 
smash the car up yourself while you are learn- 
Or you may run over a pedes- 
Or someone 


ing to drive it. 
trian and have damages to pay. 
may swipe your car. Automobiles are being 
stolen every day. So, if you buy this car you 
had better get some accident insurance and 
automobile insurance right away, and an addi- 
tional life insurance policy.” 

All this is true, but would you sell many 
automobiles if you handed out such a line of 
conversation? 

In the same way, if you are in the insurance 
business you could say to a prospect: 


TrutH Anout Lire INSURANCE 

“This premium is only a payment on account. 
You may live to be as old as Methuselah, and 
if you do you will be compelled to pay the same 
sum every year until you are released by death. 
To pay this premium you will be forced to deny 
yourself many luxuries, possibly some things 
that you have regarded as necessities. Thus 
you will be subjected to present hardships in 
order that at some time, possibly in the remote 
future, someone else may reap an advantage 
which now seems so distant that it looks very 
small to you in comparison with the large 
premium which is close at hand, and which you 
must pay at once.” 

Every prospect is familiar with such truths 
as these, and instead of emphasizing them it is 
the duty of the agent to explain the value of 
a policy so cogently that its advantages will be 
so overwhelming that all disadvantages will 
be shown to be trivial in comparison, and will 
be swept clean away. 


SUGGESTION 

[f you tell a man why he should insure, you 
appeal to his reason. If, on the other hand, 
you offer a suggestion that appeals to some in- 
stinct, inclination, or ambition, you may, with- 
out a word or argument, induce him to take 
action. 

Of these two methods the second is prefer- 
able whenever it will suffice, for the following 
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reason: If you tell a man why he should in- 
sure you give him food for thought. This will 
necessitate deliberation, and deliberation takes 
time. But if you offer a suggestion that appeals 
to his natural impulses, thus avoiding all argu- 
ment, you may get an immediate response. If, 
therefore, a mere suggestion will induce a man 
to insure, that method will serve you better than 
an appeal to his reason: first, because it will 
save your time, and, second, because it will not 
give your prospect an excuse for saying, “I’ll 
think this matter over and decide what to do 
later on.” 





PROVIDERS LIFE 
ASSURANCE COMPANY 


Home Offices: 1530-32 N. Robey 
Street, Chicago, IIl. 


in its own building. Operating in 
the States of 

ILLINOIS, OHIO, INDIANA, 
MICHIGAN 


Liberal Agency and General Agency 
contracts offered to live wires in 
any of the above States. Commu- 
nicate with us. 











One of Illinois oldest and best 
companies. Organized 1897. 


Assets over $2,880,000. In- 
surance in force $107,000,000. 
Purely mutual. 


Full coverage contracts. Or- 
dinary Life — Installment — 
Double Indemnity — Term —- 
20-Pay Savings. 


The best for the policyholder 
and agent. 


Operating in 20 States. For 
territory write today 


AGENCY DEPARTMENT 














Devney’s Economic Table 


A very interesting and enlightening leaflet is 
the new one, printed in several colors, issued by 
Joseph J. Devney under the title “Devney’s 
Economic Table.” 

The eight colored diagrams embraced in this 
leaflet comprise the crystallized results of the 
investigations made by Mr. Devney with the 
assistance of 1000 life insurance men and bank- 
ers, and of the economic records of 20,000 men 
in the five-year period, 1917-1922. The aim was 
to get at the actual life experiences of average 
men, and those reporting were requested to 
furnish data concerning men in diversified oc- 
cupations and walks of life. From the informa- 
tion thus obtained the author worked out the 
experiences per 100 average men, and portrays 
them in the form of colored diagrams, accom- 
panied by brief notations, thus graphically de- 
picting the status of those in the original group 
at ten-year intervals, 

The importance and accuracy of the exhibit 
rest largely on the fact that it is the result of 
the collection of data by two classes of busi- 
ness men who have a common high standard of 
intelligence and integrity, and whose work in 
insurance and banking enables them to possess 
more definite knowledge of the financial condi- 
tion of the people-than any other large group. 

The “Devney Economic Table,” when spread 
out, displays on one side eight striking color 
graphs. Under each one are briefly stated the 
statistics upon which it is based. The first is 
solid red and represents one hundred average 
men starting out in life at age twenty-five. The 
second drives home at a glance the facts set 
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You can obtain quick and satisfactory Service when 
placing your excess Life Insurance with 


The Reinsurance Company 
of Canada 
WATERLOO - ONTARIO 


COVERAGE ON TERM OR COINSURANCE PLAN 








forth beneath it that at age thirty-five six have 
died, seven are well-to-do, sixty-two have mod- 
erate means and twenty-five are worth nothing. 
And so on, at ten-year age intervals up to age 
seventy-five, the graphic story is told. 

Then come two similar blocks of color show- 
ing, first, the estates left at death by one hun- 
dred men, and second, the financial condition of 
one hundred widows. 

Running across the other side of the leaflet 
is the story of how it was compiled and the 
author’s evidence of its reliability, with some 
amplification of the color graph data, and, in 
addition, two black and white charts of depend- 
ency and prosperity, supplementing the text 
matter. 

Single copies of this publication can be ob- 
tained at 20 cents. 


Boston Sales Congress to Be Held March 17” 


Boston, Mass., February 19,—Vice-Preg : 
dent D. F. Appel of the New England Muty 1 
Life was the principal speaker at the regulgp” 
monthly luncheon of the Boston Life Under 
writers Association, held Thursday noon at ff 
City Club. He chose as his topic the “Powess 
and Influence of the B. L. U. A.,” and his ren 
marks, embodying much of the history of the: 
organization were enthusiastically received, = 

President Robert W. Moore, Jr., of 
association announced to the members that ¢h 
date for the Sales Congress had been set a 
March 17. Committees have been appointed am 
a most interesting session is promised, : 
principal address will be given by ‘4 
President A. O. Eliason. 
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Established 1899 





PRESIDENT 





MERICAN 


Insurance Co. 
INDIANAPOLIS, IND. 


HERBERT M. WOOLLEN 





Company: 





Home Office 














Admitted Assets 
Liabilities 


T. LOUIS HANSEN, or 
Vice-President 


The Guardian Life Insurance Company] 
OF AMERICA : 


Established 1860 under the Laws of the State of New York 


Figures from the 63rd Annual Statement” 
which show the soundness and strength of the” 


$42,778,214.11 
36,973,311. 84 





Surplus and Dividend 


$5,804,902. 27 


The Surplus to policyholders (excluding Divi- | 
dend Fund) amounts to 8.5% of the Company's | 
total liabilities. 


For information concerning opportunities in 
the field force of The Guardian, address: 


GEO. L. HUNT, 7 
Supt. of Agencies = 


50 Union Square, New York: | 


a. 
4 
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Extracts from Statements of Fire and 
Marine Insurance Companies 

(Supplemental to list published in THe SPECTATOR 

Jast week.) 


Name anD LocaTION 
or CoMPANY 


7Etna, Hartford 


Surplus 
to Policy- 
holders 
16,502,634 
14,067,090 
3,081,662 
2,640,912 
4,262,485 
3,896,390 
2,495,182 
2,508,676 
1,232,085 
ly °014, 413 
1 onert 


Dec. 31 Assets 
1922 40,375,941 
1921 $8,894,699 

922 8,036,902 
1921 7,518,599 
1922 12,633,988 
1921 12,016,943 
1922 3,881,608 
1921 3, Logged 

. 1922 

1921 

1922 

1921 

: a 99 

Federated Fire Reins., 1922 
Mason City 1921 

George Washington Fire, 1922 
Greensboro 1921 

s Falls. 1922 

Glens Falls, Glens Falls = 

Greensboro Fire, Greens- 1922 
boro 1921 

Home Fire, Little Rock. 1922 

1921 


and M., San 1922 
1921 


Agricultural, Watertown. 
Automobile, Hartford... 
Buffalo, N. Y 
ia, Jersey City.. 
Columbia, Jersey 2 203° pe 
4,928,796 
4,709,880 
912,208 
931,789 
558,231 
538,981 
11,262,301 
10,344,558 
409,794 
393,121 
1,738,407 
1,329,892 
3,968,715 2,125,701 
2,548,683 826,160 
22,849,483 *7,515,776 
21,871,750 7,312,901 
810,282 405,820 
960,172 290,318 
1,159,061 387,500 
1,023,410 384,170 


1,845,607 1,158,266 
1,752,575 re 120,864 


Concordia, Milwaukee... 


3,946,464 
3,786,952 
224,897 
222,791 
861,302 
708,600 


Home F. 
Francisco 
Firemans 1922 
Francisco 1921 
Indemnity Co. Am., 1922 
St. Louis 1921 
Industrial Fire, Akron.. 1922 
1921 
London & Scottish, Lon- 1922 
ol ot RA erence 1921 
Merchants, Denver 1922 982,481 421,686 
1921 972,943 435,887 
National Automobile, Los 1922 481,764 188,305 
Angeles . 1921 297,558 
New Hampshire, 1922 11,254,753 
chester 1921 10,944,350 5,039,206 
Northwestern Nat’l, Mil- 1922 10,772,194 3,502,840 
1921 10,452,176 3,399,916 
1922 4,401,085 2,547,591 
31921 4 152.178 27287 3383 
1922 1,878,438 
1921 2,025,363 
1922 436,572 
1921 421,815 
Phenix Assurance, Lon- 1922 6,921,814 
don 1921 6,759,519 
Pilot Fire, Greensboro... 1922 
1921 


Fund, 


Man- 


Old Colony, Boston 
Paternelle, Paris....... 


Peoples Fire, Frederick. 


Prudential Ins, Co. 
Great Britain, N. Y... 


Queen, N. Y 


1922 
1922 
1921 
1922 
1921 
1922 


Reliable Fire, Dayton... 


2,185,954 
1921 2,015,692 
1922 784,847 
1921 2 g 715,322 
Rockingham, Leaksville, 1922 86,175 73,913 
N.C. 1921 83,419 74,627 
1922 978,445 534,377 
1921 985,614 496,474 
1922 469,485 334,914 
1921 457,208 352,111 

1922 21,253,689 5, E 

1921 21,217,104 5 meee 
Savannah 1922 535,183 298,774 
1921 449,182 299, wb 
1922 8,064,472 2,895,760 
1921 7,785,193 2,479,479 
1922 1,646,591 837,533 
1921 1,638,732 906,753 
1922 1,333,759 792,011 
1921 1,245,378 772,014 
Rocky Mount 1922 192,846 132,714 
1921 187,857 127,118 
1922 1,020,186 748,046 
1921 731,118 685,256 
Lake 1922 2,072,874 1,326,320 
1,986,609 1,320,504 
11,149,598 3,456,444 
1921 10,590,927 2,795,451 

y' ° . y . 
Wheeling Fire, Wheeling. 1922 667,744 $44,259 
1921 640,541 373,694 
World Auxiliary, London 1922 917,462 
1921 1,309,095 


Republic, Dallas 


Richmond, N. Y 


Savannah Fire, 
Security, New Haven.. 
Standard, Hartford 
State, Liverpool 


Underwrs., 


Universal, Newark 


Utah Home, Salt 
City 1921 


Westchester Fire, N.Y.. 1922 


as 


* Includes special reserve fund, 


a In- 
cludes special reserve fund, $250, 000. 


$1,500,000. 


Underwriting Results in 1922 


(Supplemental to list published in Tur SPECTATOR 

last week.) 

Underwrit’g Underwrit’g 
Income Profit (+) 
Earned or Loss 


$21,829,911 


NAME AND LocaTION oF Co. 
‘Etna, Hartford 
\gricultural, Watertown 4,174,697 
American, Newark 9,250,392 i 
American Alliance, N. Y... 1,326,200 Latent? 
American Central, St. Louis 4,350,085 +77,540 
American Eagle, N. Y 2,871,1 44 +-71,834 
Atwood Fire, N. Y —9,144 
Automobile, Hartford +135,454 
Bankers and Shippers, N. —32,908 
Buffalo, Buffalo —105,280 
City, Sunbury —90,639 
Columbia, Jersey 1,100,251 +-108,624 
Continental, N. Y 17,970,053 +-648,754 
County, Philadelphia 476,722 —144,504 
Employers Fire, Boston.... 332,948 ~——113,840 
Equitable, Charleston 278,485 32,376 
Federated Tire Reins., 

son City 166,480 
Firemans Fund, San Fran- 

cisco 
George Washington, 

boro 
Glens Falls, 


—74,093 
15,854,348 -560,418 
Greens- 
263,767 

Glens Falls. 6,400,108 
Globe & Rutgers, N. Y.... 23,725,859 
Great American, N. Y 17,674,060 1 9041! 50 
Greensboro, Greensboro ... 192,838 —9,515 
Hamilton, N. Y 936,944 +-60,042 
Home FI. & M., San Fran- 

cisco 
Imperial, 
Industrial, 
London & Scottish, 
Mass. F. & M., Boston. 24: 
Merchants, N. Y 3,192,963 
Merchants, Denver $88,939 
Michigan Millers 

Lansing 
New Hampshire, 
Northern, N. 
Northwestern 

waukee 
Old Colony, 
Pacific Fire, N 
Paternelle, Paris 


147,023 
} J : +-47,258 
Akron i j — 22,890 
London, 323,36 97,319 
: 7,488 
85,036 
13,801 
Mutual, 
—76,184 
155,534 


Manchester - 
r +-6,146 


1,998,957 i 
1,438,857 —97' 008 
Peoples Fire, Frederick.... 178,181 —10,762 
Phceenix Assur., London.... 4,077,940 +147,576 
Pilot Fire, Greensboro 250,742 —13,191 
Prudential Ins. Co. of Great 

Britain, N. Y 258,603 
Queen, N. Y 9,260,577 
Reliable, Dayton 206,084 
Retailers, Oklahoma City... 232,696 
Republic, Dallas 3,834 
Richmond, N. Y ,750 
Royal, Liverpool 317 78,678 
Savannah Fire, Savannah.. 254,629 
Standard Fire, Hartford... 625,068 
State Assurance, Liverpool. 408,805 
Twin City, Minneapolis. ee 
Utah Home, Salt Lake City. 
Westchester Fire, i, Na ee 
Wheeling Fire, W heeling. 
World Auxiliary, London. 


—181,588 
+177,489 
+-6,415 
+46,887 
+-66,811 
—61,069 


183,907 
416, 351 
7 001, 21 
yA 50.072 D 


443,653 


Prosperous Veo fen Hanover Fire 

The seventieth annual statement of the Han- 
over Fire Insurance Company of New York, 
shows that that reliable old company made 
handsome gains during the year 1922. Although 
last year was not a good one from the under- 
and many companies made 
operations, the 


writing viewpoint, 
losses on their underwriting 
Hanover Fire made a profit of over $50,000 on 
its underwriting transactions. In addition, its 
investment gains were nearly $588,000, its total 
profits having been $638,550. Of this sum $100,- 
000 were paid as dividends to stockholders, and 
the amount of $538,550 was added to the com- 
The company’s net pre- 
mium income increased, last year, about $126,- 
000, having amounted to $4,061,778. The bulk 
of its business was fire insurance, upon which 
paid was about 50 per cent. 


pany’s net surplus. 


the ratio of losses 
The company’s motor vehicle insurance resulted 
fairly well, but its relatively small amount of 
marine and inland business showed a loss. The 
less ratio on its tornado business barely ex- 
ceeded 30 per cent, and its ratio of total losses 
incurred to total net premiums was but 50.4 
per cent. 


25 


The company closed the year 1922 with $7,- 
193,402 of assets, and after providing an un- 
earned premium reserve of $3,895,661, and car- 
ing for other liabilities it shows a net surplus 
of $1,575,367—the largest amount for many 
Including its capital of $1,000,000, its 
surplus as to policyholders is $2,575,367, or 
more than one-third of its total assets. 

For seventy years, past, the Hanover Fire has 
been steadily pursuing its way furnishing prop- 
erty owners with sound protection and grad- 
ually extending its sphere of usefulness. At the 
same time it has paid its stockholders dividends 
of 10 per cent per annum or more for a long 
period of years. In the last decade its dividends 
amounted to $1,085,000, and its surplus increased 
about $664,000. Its combined loss and expense 
ratio was about 92 per cent of premiums for 
that period. In the same decade its annual pre- 
mium writings have grown from less than $2,- 
800,000 to more than $4,000,000, the writings of 
1922 having exceeded those of 1912 by about 
$1,290,000. It is apparent, therefore, that the 
company has made most gratifying progress. 

Emory Warfield is president of this well- 
managed company, its other officers being: 
Fred A. Hubbard and Charles W. Higley, vice- 
presidents, and E. S, Jarvis, secretary. The 
company’s board of directors embraces a num- 
men well-known in various lines of 


years. 


ber of 
business. 


Large Gains by Springfield Fire and Marine 
of the Springfield Fire and 
Marine Insurance Company of Springfield, 
Mass., was very satisfactory during 1922 
Among the gains made are noted one of $1,- 
750,000 in assets and one of $1,232,000 in net 
surplus. The company now possesses resources 
aggregating $22,134,377, and after setting aside 
an unearned premium reserve of $11,247,710, and 
providing for other liabilities, it possesses a 
surplus as regards policyholders of $8,293,090, 
including $2,500,000 capital. Since its organ- 
ization, in 1849, the company has paid losses 
amounting to over $98,600,000. It enjoys the 
distinction of being the largest fire insurance 
company chartered by the State of Massachu- 
setts, and its affairs have been managed with 
such progressiveness and conservatism that the 
company has. steadily financial 
strength and volume of 
paying good dividends to its 
President A. W. Damon and his associate offi- 
cers are to be congratulated upon the company’s 


The experience 


advanced in 
as well as 
stockholders. 


business, 


success. 


Utah Rate Bill Doubtful 

Satt Lake City, Utan, February 14.— 
Senator Harrison E. Jenkin’s rate filing bill, 
which also has a clause prohibiting rebating 
or discrimination in all forms of insurance, ex- 
cept life, which is already against the Utah 
law, has passed the Senate and is on its way 
The bill led a precarious life 
passed. Its 


to the House. 
for two or three weeks and barely 
final passage when it comes up for debate in the 
House is doubtful. 
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Annual Statement as of Dec. 31, 1922 


(As Certified to by Insurance Departments of N. C., S. C., Tenn., and Miss.) 





ASSETS 


LUED [EVE TS che sei Stee oe es ae ARO ing A EL $1,251,321 . 4: 
First Mortgage Real Estate Loans........... 10,661,407 .3 
Policy Loans, Premium Notes and Liens...... 4,339,553 .9 
Bonds, Stocks and Collateral Loans.......... 1,160,475 .58 
Certificates of Deposit.............. 542,757 .09 
Cash in Office and Banks...... 652,625 .57 
Interest Due and Accrued....... 201,022 91 
Net Due and Deferred Premiums... $20,929 .41 
All other Admitted Assets. ........ 5 ia 14,275 .00 


Total Admitted Assets........ . $19,700,868 .23 


LIABILITIES 
SCS Ce [ed Serotec r/c OR oe $17,392,125 .25 
Claims in Course of Settlement.............. 213,658 .83 
Aul-other Liabilities... ...50 6 6c< cscs hoc cs ees 274,386 .24 
Dividends for Distribution to Policyholders. .. 920,697 .91 
Capitalvand Sunplys:... 6.56 cd ous care ay eae 900,000 .00 


GUA cia cc atv eatirnedioio’ 





GAINS FOR YEAR 1922 


OT treet ee eee rere $ 2,581,327 .42 


15,409,426 .00 


$181,000,000 


INSURANCE IN FORCE 
Jefferson Standard Life Insurance Co. 


Greensboro, N. C. 


Julian Price, President. 

















On the one hand--- 


there’s the life agent whose initial equipment consists 
of the proverbial “‘rate-book, set of supplies, and a 
God-bless-you.” 


Then there’s the Peoria Life man. He is first 
given a thorough course of instruction in Insurance 
and the theory and practice of Salesmanship. 
Then he has policy contracts that embody every 
attractive feature of modern life insurance. He re- 
ceives a liberal commission on the business he 
writes. An experienced Home Office representa- 
tive gives him personal training and help—not only 
at the outset, but continuously and at frequent 
intervals thereafter. He knows that he is working 
with one of the country’s most progressive and 
rapidly growing legal reserve companies, and that 
the many desirable openings created by its constant 
expansion are filled from its own agency ranks. 


Is it surprising that Peoria Life men are 
happy and successful? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 











49.11% 


of the new business issued by The Northwestern Mutual Life 
Insurance Company in 1922 was upon applications of mem=- 
bers previously insured in the Company. 


Its Policyholders Repeat 


The assignable cause for this is found in the Northwestern 
business policy of 


Purely American 
Purely Mutual 

No Brokerage 

No Rebating 

No Twisting 

Civil Service for Agents 
Clean Business Methods 
Low Net Cost 


Careful Selection 

No Foreign Business 
Insuring Only Males 
Low Death Rate 

Safe Investments 
Efficient Management 
Liberal Policy Contracts 
Low Expenses 
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The Policyholders’ Company 
The Northwestern Mutual Life Insurance Company 


of Milwaukee, Wisconsin 
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Fire, Life and Accident Insurance Decisions 
By Harry B. Brapsury, of the New York Bar 
—— 


Fire 

Unconditional and sole ownership; trans- 
fer of property by trust deed in nature of 
mortgage does not violate policy. 

A policy of fire insurance contained a clause 
stating the entire policy should be void “if the 
interest of the insured be other than uncondi- 
tional and sole ownership; or if the subject of 


building on ground not 


the insurance be a 
owned by the insured in fee simple; or if the 
subject of insurance be personal property and 
be or become incumbered by a chattel mort- 
gage.” At the time the policy was issued, a 
trust deed was in existence, by which the in- 
sured had conveyed the real estate to protect 
certain persons who had secured an indebted- 
ness owed by her. It held that under 
these circumstances the policy was not void, 
the court saying: ‘‘We are of opinion, more- 
over, that the statement in the application by 
complainant that she had title in fee simple 
to the property false statement, 
although the property was mortgaged. She did 
own the entire title to the property subject to 
That is to say, she owned the 


was 


was not a 


the mortgage. 
entire equitable title. The deed 
she held conveyed the whole estate to her, not 
a part of the property, not a life estate, not a 
A fee-simple estate may be 
either legal or equitable. It is the largest estate 
in land that the law recognizes. It may be 
incumbered, yet still be a fee-simple estate.” 
A judgment, therefore, in favor of the insured 
was affirmed. Hlughes v. Millers Mutual Fire 
Ins. Co... ——— Tenn. — ; 246 S.W, 23. 

Execution of mortgage after issuance of 
policy does not avoid the policy. 

Under a standard form of policy in the State 
of Michigan, it was held that the execution of 
mortgage on the insured premises without the 
consent of the insurer was not such a change of 
title and interest in the subject of the insurance 
as to avoid the policy. Walz v. Peninsular 
Fire Insurance Co. of America, ——— Mich.; 


19t N.W. 230. 


under which 


fee determinable. 





Life and Accident 


Military service; what amounts to; 
interpretation of policy favorable to insured. 

A policy of life insurance, upon which an 
action was brought provided that upon the re- 
ceipt of due proof that the death of the insured 
resulted directly from bodily injury, independ- 
ently of all other causes, and that such bodily 
injury was effected solely through external, 
Violent and accidental means, and that the death 
occurred within sixty days after such bodily 
injury, the company would pay to the beneficiary 
double indemnity. There was a provision in the 
policy, however, as follows: “Provided, how- 
ever, that this double indemnity shall not be 
payable in the event of the insured’s death as 


‘result of military or naval service in time of 
death be 


War, nor if such caused 


indirectly, wholly or partly, by 
* war, or 


* 


directly or 
incident thereto, 


or from police duty in any military, 


any act 
naval or police organization.” The policy was 
1QI9Q. IQIQ, 
the insured enlisted in the army of the United 


taken out on June 5, On June 10, 
States, and, at the time of his death, on June 
27, 1919, he was in the military service of the 
United States. At the time of the 


insured was being transported with other troops 


his death 


of the United States on the Union Pacilic Rail- 
road, which was then under Government con- 
trol 
Ga., 


Fort Oglethorpe, 
At the latter point 
the soldiers were to be embarked for Honolulu 
the 
The insured was killed 


and management, from 


to San Francisco, Cal. 
to join other military forces of United 
States at that place. 
near Granger, Wyo., by being struck on the 
head by a girder of an overhead bridge, over 
which the troop train, on which he was being 
transported, was passing. At the time he was 
struck and killed the insured was standing upon 
the step, or looking out of the window of one 
of the cars of the troop train. The triat judge, 
to whom the case was submitted by agreement 
upon the facts stated, rendered judgment for 
the plaintiff. This judgment was reversed by 
the Court of The 
Supreme Court of Georgia, however, under the 


intermediate Appeals. 
general rule of liberal construction in favor of 
the insured, reversed the judgment and held 
that the company was liable, stating—“The 
deceased did not die as a result of the military 
service in which he was engaged. The untimely 
occurrence by which he was despatched was not 
the result of military service, directly or in- 
directly. It was a fatality which might befall 
soldier and civilian alike. His death was not 
due to war, nor to some act incident thereto. 
It was not shown that he was even being 
transported to the scene of any war. So far 
as appears, it was the transportation of troops 
upon a peace footing. Anyway, the burden was 
on the insurance to show that this 
transportation of troops was an incident to war, 
and that the death of the insured was caused 
thereby.” Johnson v. Mutual Life Ins. Co. of 
New York, SE. 14. 


company 


ey eee 


115 
Life 

Delivery of policy; receipt of policy by 
agent for unconditional delivery to insurer; 
when equivalent to delivery. 

An application for a life insurance policy 
provided that the policy would not take effect 
until the first premium was paid and the policy 
delivered to and received by the insured, during 
his lifetime. The first premium was paid by 
the to a soliciting agent, 
a receipt therefor. The application was duly 
forwarded to the Insurance Company’s New 


insured who gave 


York office and in due course a policy was 
mailed from that office to the branch office of 


the company in Seattle, Wash., for delivery to 


27 
“e 


the insured. The agent, upon receipt of the 
policy, immediately went to the home of the 
applicant to deliver it, but no one was at home. 
[le made no further effort to deliver the policy 
but carried it about with him and exhibited it 
to others with a view of soliciting insurance 
from them. Tour days after he received the 
policy, he received news that the insured was 
dead. The agent held the policy for several 
days and then upon instructions from the 
cashier of the Seattle branch, he mailed it to 
him and the latter returned the policy to the 
home office ir New York. The insurance com- 
pany denied liability on the ground that the pol- 
icy had not been delivered during the lifetime 
of the insured. It was held that the delivery 
by the home office to the agent for unconditional 
delivery to the insured was equivalent to a 
delivery to the applicant, and that the company 
was liable. New York Life Insurance Co. v. 
Rutherford, 284, Fed. 707. 

Change of physical condition between the 
time the policy was issued and the first pre- 
mium was paid. 

An application of insurance was dated May 
11, 1920. The policy was issued on June 7 and 
sent from the home office in New York to the 
branch office in Minneapolis. It was held there 
until June 28, when it was sent to the soliciting 
agent, who testified that he received and accepted 
it for the applicant on June 29. The applicant 
at that time was ill. On that date, an agent of 
the applicant sent a check to the Minneapolis 
office, where it was received on the morning of 
June 30. On the same day the insured died. 
The company kept the check for the premium 
until September 4, when it returned it. 

3y the terms of the application, the policy 
was not to take effect unless the first premium 
was paid and the policy delivered during the 
lifetime of the applicant. It was held that, un- 
der such circumstances, there was a completed 
contract of insurance and the judgment in favor 
of the beneficiary was affirmed. Ames v. New 
York Life Insurance Co., ——— Minn. ———; 
191 N.W. 274. 

Agent; authority of manager. 

The fact that an insurance agent is given 
the title of “Manager” by the company does 
not of itself show that he is a general agent 
with authority as such. Punton v. United States 
Life Ins. Co., —— Mo. ——; 245 S. W. 1090. 

Guaranteed cash value. 

Upon the issuance of a life policy the agent 
who took the and who was 
described as “Manager” by the insurer was held 


application 


to be without authority to place a typewritten 
slip on the policy stating the amount of guar- 
anteed reserve and paid-up value on a specific 
date, where it was shown that this typewritten 
slip was not on the policy when it was sent to 
the local agent for delivery. Punton v. United 
States Life Insurance Co., Mo. ; 
245 S.W. 1090. 
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| HARRY C. LANDWEHR 
| CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 

















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amsterdam 
mobile-Hartford National-Hartford Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers f America } 


0 

surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 

Insurance Underwriters 7 BROKERS’ LINES SOLICITED 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 











FRANK J. HAIGHT 
CONSULTING 








J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 

Insurance or consolidation of either Legal Reserve, Mutual 

Assessment or Fraternal Life Companies, Associations or 

Orders. ‘ ; 

Temporary money advanced on strictly private 
arrangements. 

All communcations held personal and confidential. 

Address J. L. MITCHELL, 604 Masorffé Temple, Chicago, Ill. 





ACTUARY 


Indianapolis, Ind, 
Des Moines, lowa 


Alume-Mansur Bldg. 
Hubbell Building 














New York 





[CASUALTY INSURANCE 7 
a ae v 


JULIAN C. HARVEY, F.A.1.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 














Actuarial 


JNO. A. COPELAND 


Consulting Actuary 
JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 








W. H. GOULD 
ACTUARY & EXAMINER 


SYSTEM REVISION 


75 FULTON ST. 25 FRANKFORT St, 
NEW YORK 








JAMES.H. WASHBURN, F.A. 1. A. 
CONSULTING ACTUARY 
LIFE INSURANCE—Ordinary, Int i 
Greup, Industrial and “Special Claswn” 
n WORKMEN'S COMPENSATION — 
xpert vice on Domestic, Tropi 
Semi-Tropical a oe 
Cable Address: Gertract, New York 
165 BROADWAY :: NBW YORK CITy 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 











25 FRANKFORT ST. NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 























FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 

CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
Specializing in Casualty Insurance 
and Workmen’s Compensation 


35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 





T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 


= 





——_—— 








A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


\ 








MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 





F, M. SPEAKMAN, C.P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accevatants 


PHILADELPHIA | 





THE BOURSE 








ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


ASHINGTON, D. C. NASHVILLE, TENNESSEE | 
eites Place, N. W. Independent Life Building 


ee 











FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 


SAMUEL BARNETT 
CONSULTING ACTUARY 
INSURANCELAWYER 


502 Forsyth Bldg. ATLANTA, GA 

















WOODWARD & FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Fondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 


Examinat ons and Audits in all Branches of Insurance 


43 Cedar Street, New York 





A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 


10 So. La Salle St. Chicago, Ill. 














“20 Years’ Experience Backs Our Service” 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to : 
Marcus Gunn, Consulting Actuary 
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Actuarial 











Ww. B. YOUNG 
CONSULTING ACTUARY 
AND ACCOUNTANT 

D. R. McClurg, Associate 


430 Peters Trust Bldg. Omaha, Neb. 











_ 








Examiners and Adjusters 








Tel. Barclay 8534 
CASUALTY ADJUSTMENT BUREAU 
ark Row New York City 

i Thos. Galbo, Genl. Mgr. 

RELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on ~~ performances—Weshow 
results. Send for booklet of references. Liability, Com- 

nation, Auto, Fire and Theft, Collision, Property 
amage, Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 











ee 








Insurance Attorney 








Tel. Rittenhouse 2289=90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bldg. Philadelphia 
Frank R. Ambler, Gen. Mgr 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire. 
and Theft, Burglary, Plate Glass, Compensation. 

















Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 











New York Legislation 

AupAny, N. Y., February 21.—Bills of 
Assemblyman Hutchinson have been passed by 
the House, as follows: 

Amending sections 84 and 97, insurance law, 
relative to valuation of group life insurance 
policies, and to limitation of expenses. 

Amending section tot, insurance law, relative 
to standard forms of life insurance policies. 

Adding new section 101'4 to the insurance 
law, providing standard provisions for annuities 
and pure endowment contracts. 

Amending sections 9, 54 and 89, insurance law, 
by bringing under its provisions relating to cer- 
tification of authority, conduct of business by 
persons not incorporated, and to discriminations 
prohibited, the issuance of all kinds of endow- 
ment policies and annuity contracts. 

The Senate has passed the bill of Senator 


Cotillo, adding new section 121-a, compensation * 


law, Providing for proof of dependency in for- 
eign countries. 

Senator Lacey’s bill, advanced to third read- 
ing by the Senate, amends subdivision 1, section 


231, insurance law, by authorizing fraternal 
benefit societies maintaining a full reserve to 
issue to members whole life, limited payment 
and endowment certificates, in addition to other 
forms authorized by the article. 

The House has advanced to third reading 
Assemblyman Whitcomb’s bill, amending the 
education law by requiring that instruction in 
fire prevention shall be given in the schools 
of the State. 

Bills have been introduced in the two branches 
of the legislature, as follows: 

Senator Swift, amending subdivision 1, sec- 
tion 16, workmen’s compensation law, by in- 
creasing the maximum allowance for funeral 
expenses from $100 to $200. 

Swift, 45-a, 
workmen’s compensation law, requiring each 


Senator adding new _ section 
employer, who may have employed claimant 
within one year prior to disablement, to furnish 
on ten days’ notice, a statement of ingredients 
of all substances handled by claimant. In cases 
of claims for occupational diseases. 
NORTHWESTERN CASUALTY TO 
ENTER NEW YORK 
Milwaukee Company’ Selects General 
Agents for Casualty and Surety Lines 
Incorporated in August, 1921, the Northwest- 
ern Casualty and Surety Insurance Company 
has recently applied for admission to New York 
State for the purpose of 
classes of business therein. 


writing these two 
The company com- 
menced operations in February, 1922, and has 
an available capital of $1,000,000, with a pro- 
posed surplus of $750,000. The Northwestern 
has appointed Greene & Goetschius, New York, 
general agents for the casualty and surety lines 
for New Yorn State, except Erie county, and 
has named George A. De Voe surety and 
fidelity underwriter in New York city. 
Georgia Casualty Company’s Strong 
Condition 
In presenting the fourteenth annual statement 
of the Georgia Casualty Company of Macon, 
Ga., President W. E. Small expressed the opin- 
ion that conditions are unusually favorable at 
this time, that the outlook for good business 
in this country is bright, and that casualty car- 
riers will participate in the benefits from good 
business. The statement of the Georgia Cas- 
ualty Company as of December 31, 1922, as 
prepared in accordance with the laws of New 
York, Pennsylvania and Georgia, shows assets 
amounting to $2,218,593, while the surplus as 
. Add- 
ing to this sum the reserves held on account of 
policyholders, the sum of $2,054,517 is reached. 
The premium reserve is $808,378, while the lia- 


to policyholders has increased to $550,57 


bility and workmen’s compensation loss reserve 
is $540,392. The resources are 
diversified, including real estate, $375,800; mort- 
gage loans, $661,384; bonds, $361,794; premiums 
in course of collection, $581,225; cash, $180,048, 
and other smaller items. The Georgia Casualty 
Company transacts a business of about $2,500,- 
000 of premiums annually, and it is anticipated 
that the agency force will be considerably 
enlarged during the current year. 
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company’s 


UTAH MONOPOLY FAILS 
Bill Voted Down at Stormy Session 
VIGOROUS OPPOSITION WON OUT 


Legislators Felt That It Was a Step 
Toward Socialism 

Satt Lake Crry, Utan, February 12.—After 
one of the most prolonged and most lively con- 
troversies of the legislature, the bill to give the 
State a monopoly of the workmen’s compensa- 
tion insurance business went down to defeat 
last night, votes being thirty-three against and 
nineteen for. The measure had been the sub- 
ject of many phases of action and parliamentary 
manipulation. Final vote was taken after four 
days of debate, during which time the bill was 
labeled as a special order of business. 

The real reason for the defeat of the bill 
was undoubtedly the fear on the part of the 
majority of legislators that the passage of the 
measure would be a serious step toward social- 
ism in business, and this outweighed any merits 
they were willing to concede it. Feeling on the 
bill ran very high at times and on one occasion 
its author—an assistant attorney general—and 
one of its opponents would have come to blows 
had friends not separated them. The defeat 
of this bill shows the great value of organiza- 
tion, for had the insurance men interested in 
workmen’s compensation business not worked 
night and day as one man _ the 
Opposi- 
tion to it started even before the bill was intro- 
duced and was continued vigorously up to the 


together 
measure would assuredly have passed. 


final scene. 

NEW LIABILITY COMPANY 
American Employers Liability Backed by 
Employers Assurance 
Boston, Mass., February 19.—In the imme- 
diate future a new liability company will be 
started in Massachusetts with the backing of 
the Employers Liability Assurance. It will be 
known as the American Employers Liability In- 
surance Company of Boston and will start with 

$1,000,000 capital and $1,000,000 surplus. 

The new company will write all casualty lines 
permitted under Massachusetts laws, including 
fidelity and surety bonds. 

Officers have been announced as follows: 
President, Samuel Appleton; vice-presidents, A. 
B. Poor, H. G. Morse and C. H. Hall: secre- 
tary, F. P. Horton, all of whom have proved 
their capability in their work with the United 
States Employers Liability 
Assurance. pect ee ees 

Check Forgery and Alteration 

Commenting upon articles such as have ap- 
peared in the Scientific American, THE SpEc- 
TATOR and other papers concerning the danger 
of check forgery and alteration, E. H. Clingen 
of Butler & Baldwin, New York, states that 
losses from these sources in I9g19 amounted to 
$23,000,000, in 1920 to $30,000,000, and in 192T 
to $50,000,000, increasing yearly notwithstand- 
ing the general use of check writers, safety 
papers and special inks. Insurance to cover 
this hazard is strongly recommended. 
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Chartered by the State of Massachusetts 


1849 LARGEST FIRE INSURANCE COMPANY 


Incorporated 1849 


1923 


Charter Perpetual 





SPRINGFIELD 
FIRE AND MARINE INSURANCE COMPANY 
of Springfield, Massachusetts 


A. W. DAMON, President 


Cash Capital $2,500,000.00 


74th Annual Statement, January 1, 1923 


ASSETS 


Cash in Banks and due from 

SS eae ee 
Accrued Interest, etc......... 
Real Estate Unincumbered ... 
Mortgage Loans (first liens)... 


$4,415,786. 70 
311,668 . 60 
335,000. 00 

2,618,470. 00 


Stocks and Bonds........... 14,453,451 . 50 
Total Assets ..........2... $22 134,376.80 
vi a hed dss 


SURPLUS AS REGARDS POLICY-HOLDERS........ 


Pe 8! SOS om Se ey oo peuck” a le 


LIABILITIES 
CAPITAL STOCK......... $ 2,500,000.00 
Keserve for Unearned Prems.. 11,247,709.79 
Reserve for Unpaid Losses... . 1,925,568 .39 


668,000.00 


Reserve for all other Liabilities 


Total Liabilities .......... $16,341,278 .18 
$5,793,098 . 62 
8,293,098 . 62 


LOSSES PAID SINCE ORGANIZATION............. $98,601,668 . 28 
ALWAYS include a SPRINGFIELD policy—‘‘IT PAYS.”’ 

















SECOND EDITION—JUST PUBLISHED 


HANDY 
INSURANCE CHART (1922) 


of 


BRITISH COMPANIES 


Transacting 


Fire, Marine, Personal Accident, Em- 
ployers’ Liability and Miscellaneous busi- 
ness. 

Eighty-one pages of valuable information, including 


figures of the last published accounts, and the three 


previous years. 
Useful to Bankers, Investors, Merchants, Shipowners, 
Insurance Brokers and Insured generally. 


Published by the Post Magazine, London. 


Can be ordered through THE SPECTATOR 
COMPANY. 


Price, delivered,’ $1.50 

















Ready! 
New York State Field Annual 


AND 
Insurance Directory 


ONTAINING a complete list of agents in 
New York State (*exclusive of Greater New 
York) with complete address, list of companies 


represented, etc. 


Many new features are included that will be 
found only in “Field Annuals.” 


*Greater New York is published separately. 





THE INSURANCE FIELD CO. 
Incorporated 
P. 0. Box 617, Louisville, Ky. 
Send me a copy of the NEW YORK STATE FIELD ANNUAL 
AND INSURANCE DIRECTORY. Enclosed find check for 
$5.00 to cover cost. 
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$25 LIBRARY FOR LIFE INSURANCE MEN 
$50 LIBRARY FOR LIFE INSURANCE MEN ‘Veas SHRI ANON os vos co dce ccdcicccecucnuadacde caked euveddwetin $4.00 
A BC of Life nceg ane ee a oom ae ha Skee con 2.00 
What Life Insurance Is an at It Does, by William Alexander.... 1.50 
hope a ee SE POET COCR CS Pe OTT ET EET Cr Cee “< Lise Assurance Primer, by Henry Moir..:....................0-- 3°00 
What Life Insurance Is and What It Does, by Wm. Alexander...... 1.50 Lan Rael brea Boots = eeagag Steet ete e eee ween eo 
Life Assurance Primer, by Herry 1) CI RP ee pmabiceai) 707 SHEP ETS Net 3.00 Monthly Income Policy by Wm. T. MiaatMe i iiail xe eet ee "5 
The Insurance Year Book, Life Volume. .............-.+++++seees 15.00 Multiplying Your Income, by Wm. T. Nash................ 22222! 1.50 
How to Sell Insurance, by Wm. Alexander..............+++++++.-- 2.00 Practical Pointers, by Forbes Lindsay......................002, 2.00 
Art of a Se Bien ee Pak ee aa Life Insurance and-How to Write It, by J. M. Langstaff.......... : « & -75 
The a tae a OOS ERE RE aa uaa en 50 Life Insurance Salesmanship, by T. J. Henderson.................. 1.50 
The Monthly Income Folicy, by | Sen eee an esi € Si gia e698: sin era eee “2 The Handy Guide to Premium Rates, Applications and Policies...... 4.00 
Multiplying Your Income, by Wm. T. Nash.............+..-+405- 1.50 The Life Agents’ Bricf.........s0.ccecoccecececcecce 2:00 
ee ee, — se eeeeesercerseeecececens -- 2.00 Some Plain Hints to Life Insurance Solicitors, by C. W. Pickell....°: 150 
eo BY SUSVCSS Sts yen. ce ee eee een ern een eee ee anew eereeeene . « » + e . ] i j 7 
Life Insurance and How e hag age Sa Fn a Bamemniat. so ss cco cexs 1.75 F wee Why One Should Engage in the Business of Life Un- 1.50 
Life Insurance Salesmanship, by T. J. Henderson.................. 1.50 7; aceite Maas fadeess eee * 
es adnate ae pe wife Insurance Policyholders Pocket Index.................e0005 -75 
Bre Handy Guide te remiuin Kates, Applications and Policies.--*" $00 The Pocket Register of Life Associations (Aaacaanicit Statiotic)..-. “75 
Some Plain Hints to Life Insurance Solicitors, by C. W. Pickell...... .50 ; 
The Life pr ersteapar Bog sey dare se ay Index. . pes eaceaas rh caer .75 $31.00 
Pocket Register of Life Associations (Assessment Statistics)........ .75 
Short Lessons in Life {nsurance, by Wm. Thornton............... 2.00 $50 LIBRARY FOR FIRE INSURANCE MEN 
Graphic Selling Charts, by F. H. Kortright .................-.... 10:00. “Fie SpmOvanotine 6 ccc cceddecscatascdcinaccasaudaddaaweeeeas $4.00 
Agents Key to Fire [nanrance. «. 2 oo: cccccianccsncceceedeesucecues 3.50 
$60.00 Agents and Inspectors Pocketbook of Fire Protection.............. 2.50 
Condensed Chentical EWCtionary. ..<.6. 2 cnc cs cccescscecnceeeues 5.30 
Fire Insurance Inspection and Underwriting................c0cece 5.00 
Fire Insurance — Garey) Spm san ware ss esencehe sneimna 2.00 
= Fire Insurance Laws, Taxes and Fees................ cc ccccccccce 
$25 LIBRARY FOR FIRE INSURANCE MEN Fire Prevention and Protection.............. 0000 cccccuccccncn, 13-3 
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TB SPRCTATOM ioe cass cise Seine s woictiec ce necieintos cn asia aie seviesiats $4.00 Hand Book for Fire Insurance Agents.................ccceecs >. 1.8 
Agents Key to Fire Insurance.......... hareral idiela ethic. +/eraiannimitotar ates 3.50 Insurance Year Book, Fire and Marine Volume.................. 15.00 
Fire Insurance Inspection and Underwriting.................... G.0O  Primeisles OF Wea oa ani oie ono i 5s wed dhe oaawadowaccs 2.00 
Ineurance Year Book, Fire and Marine Volume................... 15.00 Special Agents and Adjusters Hand Book....................c00e 1.50 
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$28.50 Yale Readings in Insurance (Property Insurance)................. 3.50 
$69.55 


$30 LIBRARY FOR FIRE INSURANCE MEN 


(Suggested by Charles C. Dominge, Co-Author of Fire Insurance Inspection 
and Underwriting) 


Fire Insurance and How to Build, by F. C. Moore.................. $5.40 
Fire and Explosive Risks, by Von Schwartz..............-2.e2005- 6.00 
Fire Prevention and Fire Protection, by Freitag.................. 4.20 
Fire Prevention and Protection, by A. C. Hutson................ .25 
Crosby-Fiske-Foster Hand Book of Fire Protection.............. 4.25 
Automatic Sprinkler Protection, by Data... 6.06.60 ecciccs cscs cece 3.15 


Fire Insurance Inspection and Underwriting, by Dominge and Lincoln 6.00 


$33.25 


$40 LIBRARY FOR MARINE INSURANCE MEN 





Bri SRE Masog oie ws Sa Ma kas DURA ce MA So Ae $4.00 
Ineusanice 6f Breisht by PAgatte:.. ¢:6:6.05 cicc.0's cece dovcwacceswuweres 6.00 
POMEIDG BURMEANOO > OW GOMES 6s eas cio ws aaiace Realeomlemumenaees 3.40 
Insurance Year Book, Fire and Marine Volume................4. 15.00 
Marine Insurance, by Fetinlematt<: .is0<:6 65 ccsccceacducesey ence 2.00 
Marine Insurance: Its Principles and Practice, by W. D. Winter.... 4.25 
Sea Insurance According to the British Statute, by Gow............ 7.80 
K $42.45 
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$50 LIBRARY FOR CASUALTY,SURETY AND MISCELLANEOUS 
INSURANCE MEN 


Pe DPC UMION iia cocina swe ches codes dae out cad ad decacauydouous 4.00 
Insurance Year Book, Casualty, Suretyand Miscellaneous Volume.. 15.00 
Yale Readings in Insurance (Personal Insurance).................. .50 
CANGGN GE PINAR es ob ce artcra eee ae as Guid ave Re Jee 10 

The Accident. Insurance Manual. .... 2... cc cccececdeccccecece 4.50 
The Principles of Surety Underwriting..................0cceee.. 3.00 
“FG ERA RON MARUIGRR ool oi, sve ern eh dco ade eae a 3.00 
Claims Arising from Results of Personal anjuries.................. 3.50 
Investigators and Adjusters Hand Book................0c0ceeeee 2.50 
Manual of Fidelity Insurance and Corporate Suretyship............ 2.50 


Valuation Tables for Death Benefits 
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W. E. SMALL, President 


E. P. AMERINE, Secy, 


$2,089,936.09 SURPLUS AND RESERVES AS TO POLICY HOLDERS 


Georgia Casualty Company, macon, oa. 


AUTOMOBILE 
PLATE GLASS 


BURGLARY 
LIABILITY 


PROPERTY DAMAGE 
WORKMEN’S COMPENSATION 


AN AMERICAN COMPANY 











HOME LIFE INSURANCE COMPANY 
WM. A. oe President 


The 68rd Annual Report shows: 


Premiums received during the year 1922.................4. $7,369,835 
Payments to Policyholders and their beneficiaries in Deat 

Claims, Endowments, Dividends, Etc............ese000. 5,400,769 
Amount added to the Insurance Reserve Funds............- 2,206,762 
Net Interest Income from Investment............c.cceeee8 2,110,922 


($722,352 in excess of the amount required to maintain the 

reserve) 
Actual mortality experience 52.87% of the amount expected. 
RRR MERON OE oo is 5 555-6 sido sao st. rp 00a seks Glee aw sateen $232,163.052 
RADE ins is wb orgiace Sib ics 41p 9 iasa Sas 10's Bie este ae IS 46,253,715 


FOR AGENCY APPLY TO 
GEORGE W. MURRAY, Superintendent of Agents 
56 BROADWAY NEW YORK 


TO MEN WHO CAN QUALIFY 


We are offering some splendid OKLAHOMA 
and MISSOURI territory on a General 
Agency basis. 


The Farmers & Bankers Life Insurance (Co, 


Executive Offices, Wichita, Kansas 




















MORE THAN $28,500,000.00 


has been paid to Continental Policyholders or their benefi- 
ciaries as indemnities for loss of business time by accident, or 
for accidental loss of sight, limb or life, or for loss of business 
time by sickness. 

In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. Continent- 
al Accident and Health policies sell and stay sold—good 
openings for the right man. 

CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 


General Offices: Chicago U.S.A. 
CANADIAN HEAD OFFICE: TORONTO, CANADA 








THE TEXAS LIFE INSURANCE (0, 
WACO, TEXAS 


JOHN D. MAYFIELD 
President 


I. J. MAYFIELD 
Secretary 


Oldest Legal Reserve Insurance Company 
in Texas 
Writes All Forms of Standard Policies 














The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
ORDINARY POLICIES contain valuable SPECIAL DISABILITY and 
TOTAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 
INDEMNITY FEATURES, and are guaranteed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 


Independence Square Philadelphia, Pa. 

















ACACIA j|MUTUAL LIFE ASSOCIATION 
THIS DID NOT HAPPEN BY CHANCE 


New Insurance Issued in 1921. . $42,448,000.00 
Gain in Insurance in Force. . ... 30,124,750.00 
Insurance in Force December 31, 1921. . 101,222,295.00 
Assets.. ORCS Rei inte nate ae 4,613,494.57 
Increase i in Assets US ae ea eee BA a 1,518,954.00 
Increase in Reserve......... 1,282,156.00 
Increase in Surplus....... "225, 575.00 


UNEXCELLED LIFE INSURANCE PROTECTION— 
LOWEST NET COST—ABSOLUTE SECURIT Y—PER- 
FECT SERVICE—SQUARE DEALING—A SATISFIED 
- FIELD FORCE 


Homer Building 
Washington, D. C. 


WILLIAM MONTGOMERY 


President 




















WANTED: PRODUCERS OF GOOD BUSINESS 
IN INDIANA, KENTUCKY, ARKANSAS, 
ALABAMA, FLORIDA, AND GEORGIA. 





LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES 





Address C. D. RENICK, President 


Indiana National Life Insurance Company 


INDIANAPOLIS, INDIANA 





B Powers, Chairman of the Board 





Darwin W. Johnson, Pres. 
Thos J Johnson, Treas. Louis G. Russell, Vice-Pres. & Megr., Industrial Dept. 
D. G. Roach, Field Mgr., Ordinary Dept. 


Commonwealth Life Ins. Co. 


Home Office: Commonwealth Bldg., 106-110 South Fifth St. 
Louisville, Ky. 
THE PARTICIPATING COUPON DIVIDEND POLICY 


is the most liberal and up-to-date contract and is the 
easiest seller on the market. 


We have some good territory in Kentucky and Alabama still ope, 
and to first class men, we can offer a good proposition. m 


Address the Company 


—————_—_£*_*={==—___ 
ai 








1. Smith Homans, Seo’y & Actusty 
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. FIRE INSURANCE INSPECTION 


AND UNDERWRITING 


BY CHARLES C. DOMINGE AND WALTER O. LINCOLN 


Members National Fire Protection Association, 
Examining Underwriters Association and 
Insurance Society of New York 


3 | 


i A Complete Fire Insurance Reference Work Under One Cover 
Over 1000 Pages of Profitable Information 
Co. More Than 5000 Subjects Treated 


nsas Numerous Illustrations 


| 


THIRD EDITION, ENTIRELY REVISED AND GREATLY ENLARGED 


CO. Over 500 New Subjects; 37 New Illustrations; 250 Additional Pages. 
Subjects are arranged alphabetically and well cross-indexed. 








“IELD Subjects covered embrace practically all fire and special hazards of 
” Chemicals, Processes and Materials Used in Manufacture or Commerce, 
an 
ind Standard Fire Insurance Policy Conditions, Definitions of Insurance Words and Phrases, 
Descriptions of Various Forms of Insurance, Dangerous Subjects Under Trade Names. 
S 
The third edition of the above-named book, of which the earlier editions 
aaueie have proved very beneficial to those engaged in fire or marine underwriting 
NESS or in the prevention or extinguishment of fire, will be of even greater service, 
especially to 
‘ Insurance company managers Fire marshals Inspectors Underwriters 
Department managers Insurance clerks Local Agents Counter men 
JICIES General agents Insurance brokers Loss adjusters Map clerks 
Special agents Examiners Marine underwriters _Placers 
Schedule raters Students 
paily = Handy Size—Thin Paper—Flexible Cover 
amon PRICES: 
ca, Per Copy (regular edition) $6.00 
re ere eee $ 65 Me NS 564 054 ea ONES $190 
a Co. ee hss 6 6s er teen $120 PNR oo in koran $330 
ifth St Edition de luxe, real flexible leather, gilt edges, thumb indexed, $10. 
ACY THE SPECTATOR COMPANY 
the Publishers 
sti opem | Cuicaco OFFICE 135 WrxiAM STREET 
a InsurANCE EXxcHANGE NEW YORK 
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Hutchinson, Kansas 


Stephen M. Babbit, President 





THE UNITED STATES 
LIFE INSURANCE 
COMPANY 


in the City of New York. 


Organized 1850. Non-Participating Policies only, 
Over Forty-Five Million Dollars Paid to Policyholders 


John P. Munn, M. D., President 


‘Good territory open for high class, personal pro- 
ducers, under direct contracts with the Company, 
Address Home Office, 105-107 Fifth Avenue, New 
York City. 































PHILADELPHIA LIFE 
INSURANCE COMPANY 


Home Office Building 
111 NORTH BROAD STREET 
PHILADELPHIA, PA. 


President 


CLIFTON MALONEY 


Only high-type men and women can ob- 
tain contract to represent this company. 


For salesmen and saleswomen of such type 
we have an interesting contract to offer, 
backed by real co-operation. 








JACKSON MALONEY 


Vice-President 








A. MOSELEY HOPKINS 
Manager of Agencies 












Attention, Insurance Men! 








A progressive insurance company recently licensed in Virginia, 
and having over 600 prominent stockholders throughout the 
State, has somé excellent openings for ambitious insurance men 
who are anxious to secure General Agents’ or District Agency 
contracts. Good leads furnished and every assistance given to 
develop territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick seller. 


All answers treated with confidence 


Address L=438, care of THE SPECTATOR, 
P. O. Box 1117, New York City, N. Y. 














NEW and up to date policy 
contracts. REAL SERVICE 


L . 
7; | PAL to Policy holdersand Agents. 

D 4 paca NOT SO BIG to lose sight of 
individual Agents, and big 






A — TF = : 
4 nsurance Com eaenge 2° = its ated 
an an olicyholders satisfac- 

p 1/ torily. SOME GOOD terri- 

tory in IOWA and SOUTH 

. : DAKOTA open for Agents. 

DES MOINES, IOWA JAS. H. JAMISON, Pres’t 




















November Record the Greatest in the 
History of the Detroit Life 


New Business Written-52,001,000.00 
Total New Business, Eleven Months of 1922— 


$15,000,000 


The Detroit Life Insurance Company has consistently broken records 
in life insurance production in the State of Michigan. 

The November record of $2,000,000 is simply another evidence of the 
substantial progress of this great Michigan company. 

Two million dollars written in November compares with a record of 
$904,000 written in November, 1921, an increase of 121 per cent. 

The record of $15,000,000 of new insurance written during the first eleven 
months of this year compares with $9,972,000 written in the corresponding 
period of last year. 

» This is an increase of $5,028,000 or more than 50 per cent. 
WF Exceptional opportunities throughout Michigan for high-class men and 


women to engage in life insurance salesmanship—a remunerative and joao 
i ess. eg. 


ant occupation. Home Office co-operation guarantees succ 5 
For details 


now and grow with this rapidly growing Michigan company. 
call at or write 


Detroit Life Insurance Company 


M. E. O’BRIEN, President 
Home Office, Woodward at Forest 
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FOURTEENTH ANNUAL STATEMENT OF A REAL HELP FOR EVERY AGENT 
y 
| Georgia ie 
Easualty Company TO 
filacon, Eeorgta FIRE INSURANCE 
By Robert P. 
only W. E. SMALL, President yR Barbour 
Cc iled under the Laws of the States of New York, Pennsylvania 
ders. ompile scien win a cee aan THIRD EDITION JUST ISSUED 
ASSETS THOROUGHLY REVISED—GREATLY EN-= 
sal Estate. . acs ; $ 375,800 .00 
Fest Teaaais Loans. Rr eer ee 661,383 .90 LARGED 
Pro- Bonds (Market Value)... er eh a eas 
pany. oon wrt gyro ee pee 24395 .20 This valuable work contains a wealth of informa- 
| Cashin Bauk- and Ofice . 662s oie sae os 180,047 .55 tion for the agent. 
New Premiums in Course of Collection—TLess than 90 days ; 581 1225 .47 : 
Interest and Rent Due and Accrued... , eu 20,797 -10 A new man entering the business can gain from it 
Total Admitted Assets........ : $2,218,592 .82 sufficient instruction to enable him to conduct his 
| business intelligently, while the veteran can glean 
ee . LIABILITIES pea from its pages much to aid him in his work. 
—s pace aag se a's c ympensation——Loss Reserve ; 540'391 "60 
i J a orkmen'’s Co ensati vOSS Keserve 940,591 .0 
ee kate and in iekens of Adjustment....... diate 65,176.15 THE AGENTS KEY TO FIRE INSURANCE 
j Commission on Premiums and in Course of Collection, . 121,722.30 contains 456 pages, and is handsomely bound 
ni e Waxes ACCLUCO. cose ccisin os + <9 + eelirar ie te Ceeteeien 37,09 7 62 
—_ oo. Benes led cue eset $300,540 00 9,200.29 Write for circular showing new information given in this new edition. 
ee Net Surplus................. dekchsciecea. cae san cre ; 
_— Surplus to Policyholders........... = ee ee 550,571 37 PRICE, $3.50 
scape Total Liabilities. ..... P PETE ... $2,218,592 .82 
gw Surplus and Reserve as to Policyholders $2,054,516.67 CHICAGO NEW YORK 
NEY 
ack sii eal 
te policy 
SERVICE 
d Agents. 
e sight of : ~ 
ES THE INSURANCE RECORD 
s Agency Af L 4 
satisfac- a 
Oe OUTH (Founded 1862) 
r Agents. 
. Pres't re - — 
pater 1, Tudor Street, London, E. C. 4 
NNT TOI 
n the THE INSURANCE RECORD has been for more than fifty years 
the recognized authority on the proceedings of the Institute of 
0.00 Actuaries and the Faculty of Actuaries. It publishes each week 
1922— the latest news on all matters relating to Assurance, Fire, Life and 
Accident. It is indispensable to Chief Officials of all Companies 
en records who desire to keep in weekly touch with the progress of Assur- 
nce of the ° e ° 
amma ance in Great Britain. 
first eleven 
responding 
«aaa Annual Subscription $5 (including postage ) 
“and pleas: 
A Begin 
For details 
many 
ce 
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INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


ILLINOIS LIFE] 


Greatest Illinois Company 









MISSOURI 


Home Office 
St. Louis, Missouri 


Capital fully paid $100,000.00 


ADMITTED ASSETS DEC. 31, 1921 $396,291.00 


W. A. Johnson, Pres. J. A. Walker, Sec’y and Treas. 


Life and Accident Insurance Company 











SALARY AND COMMISSION 


ties in Pennsylvania. Address 
W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 














FIRE AUTOMOBILE MARINE 


at HAMPTON ROADS 


FIRE 4» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY HAROLD KNox 
President Vice-Pres. and Gen. Mgr. Secretary 

















WANTED 


Experiments, chance for promotion. 
POLICY WITH FUNERAL BENEFIT 


(Same Management as Federal Casualty Company.)] 





Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 


FEDERAL CASUALTY COMPANY «= = = DETROIT, MICHIGAN 


Sold by—DETROIT CASUALTY COMPANY = = DETROIT, MICH. 





North British «« Mercantile 
Insurance Company 


LIMITED 
109 YEARS OLD 


Fire, Tornado, Automobile, Sprinkler 
Leakage, War Risk, Explosion 
and Kindred Lines 


SECURITY—Resources ample for all obligations 
SERVICE—Expert advice on insurance problems 





CECIL F. SHALLCROSS, UNITED STATES MANAGER, 
76 WILLIAM STREET, NEW YORK CITY 




















PUBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old establish 
publishing house of Charles & Edwin Layton of London, England, whose long ape 
the most 


publications on fire, life, marine and other branches of insurance embrace 
valuable and standard treatises on these subjects. 
SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 


135 WILLIAM STREET. NEW YORK 





THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892 


Largest Fraternal Benefit Society of Women in the World 


A ‘‘Millionaire’”’ Fraternal Benefit Society 
The Rates are Adequate 

The Membership is over 250,000 

The Reserve Fund is over $15,000,000 


Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 


Cares for its Needy Sick 
Its Reviews are Social and Welfare Centers 


Write for information to 
Miss Bina M. West Miss Frances D. Partridge 


Supreme Commander 


Supreme Record Keeper 


Port Huron, Michigan Port Huron, Michigan 








THE “LEADING FIRE COMPANY 
OF THE WORLD 








COMPANY 
LIMITED 
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Abstract from the Sworn Official 


STATEMENT AS OF DECEMBER 31, 1922 


OF THE 


FARMERS NATIONAL LIFE INSURANCE CO. 


OF AMERICA 
CHICAGO, ILLINOIS. 
ASSETS 


Office Property. ....-.-e cece cece reece cece rere eee enens 3 
Mortgage Loams. ... 1. ce cece eee eee ee eee eee eens 
Loans to Policy Holders. ............ cece eee seen eee 
Government Bonds. .........-- see e cece cece cece ce eees 
Gash in OfMCE. . 06 eee eee ce cece eeeteeee terete reeene 
Cash in Banks........... Remeron Cree ePIC 
ee eee EOE = <> rane ner een ne rags 
Ce AEC ree oe ee ere ee re eee : 
Saudaeied Renewal and Deferred Premiums, Less Loading. 
Furniture and Fixtures. ........... cess ee cece rece cece 
Printing and Stationery. ........ 2252.2 -sseceeee ss 


Gross Assets........ pees eee tee eee cence ees 
ASSETS NOT ADMITTED i 
Furniture and Fixtures, Printing and Stationery, etc.. 

MMR RSME oe sais otal nce ks rateih elie a blest oe 

LIABILITIES 

Legal Reserve on LOS Roe PO Cre hare hen Co rencre 
Reserve for Policy Benefits not yet due........... cor 
Claims for death losses in process of adjustment...... 
Reserve for death losses....... ARE UR emer eniae 
Dividends left to accumulate at interest... .............. 
Premuttis Pal th AGVONCE. 2 6. oe ric ta cas case ‘ 
Unearned Interest Paid in Advance. . 
Medical Examiners Fees............ ase 
ire oan ee ie TAR Raa ss, oars ase wits ecto aie asia a here eee 
Survivorship Funds. ............... A Paci evans a wrerar ela ard seta 
I Te facta PER IRR ole poy on) m hoi A oars deck siaiigl ole tials area xieiaces 


PP PaUeE A ELO sore hae to at We CS Re ous omit ee mies F 


Siar its (CC OMG MUEIOES 35405. 5 cca tianclo ae aleeginia dele a ans 


IiFE INSURANCE IN FORCE, PAID FOR BASIS, 
»» 


0) 21 85 2505 11. as 2 Peer oe $ 


ACCIDENT INSURANCE IN FORCE DECEMBER 
eC? SR a ier wee eron cy Or ee Ce rr e mee e 
LIFE INSURANCE GAINED DURING 1922—PAID 
RO Aa INI 6.5.00 425 Cavers, Antares eg ee tad to oimreiaie ota ec asia 


89,000 .00 
1,258,693 .41 
107,927 .70 
34,800 .00 
300 .00 
56,792 .03 





$1,756,151 .33 


24,459 .25 


$1,731,692 .08 


$1,212,175 .56 


10,080 .00 
4,042 .40 
723 .64 


$1,273,294 .76 


458,397 .32 


$1,731,692 .0S 


25,672,641 .00 
13,470,021 .00 
3,548,734 .00 


Every Person a Prospect—One Day to Sixty- 
Five Years Old. Standard and Sub-Standard. 


Farmers National Life Insurance Co. 


A. O. HUGHES, Agency Manager 














CLL TREO 











PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


a 


ALFRED CLOVER, General Manager, 


Chairman of the Board 


108 So. La Salle Street 


CHICAGO, ILLINOIS 

















INSURANCE: 


A Practical Exposition for the 


Student and Business Man 
By T. E: Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted asa text-book by Yale University. 
In the THirD EpiTIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 

$3.25 


Price, Third Edition, 424 pages  - 





Insurance Office Organization 


Managements and Accounts 
By T. FE. Youn, B.A,, F.R.A.S., and Ricnarp Masters, A.C.A. 





Second Edi’ ion—Revised 





This book will be found to be a valuable guide to the proper 
organization and conduct of an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
Younc«c, and are elaborated in succeeding chapters by Mr. MASTERS. 
The general, life, fire, marine and accident departments are taken up 
separately, and the necessary books and accounts illustrated and 
described in detail. 

This work should be invaluable to anyone contemplating the 
establishment of a new insurance company, or who wishes to im- 
prove present bookkeeping methods. It contains 150 pages and is 


bound in cloth. 
Price, post paid, $2.00 


Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.50. 





for 


Accountancy. By Francis W. PiIx.Ley. An entirely new 
work dealing wich Accountancy from a theoretical and practical 
point of view. The latest exposition of the science. 318 pages, 
cloth. Price, post paid, $2.40 

Pitmans Secretary’s Handbook. A complete secretary’s 
manual prepared by HERBERT E. BLain. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 


ships.) Price, post paid, $2.50 





Principles of Marine Law. By Lawrence DucKwortn. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 


Price, post paid, $3.25 





Office Organization and Management. By LAWRENCE R. 
DicKsEE, M.Com., F.C.A., and H. E. BLain. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 

Price, post paid, $3.00 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WiLLiAM STREET 
INSURANCE EXCHANGE NEW YORK 
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Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
SHREVEPORT, LA. 

















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 


‘Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 
Address West Virginia, care of THe SpxCTaATOoR, 
P. O. Box 1117, New York City, N. Y. 








———4 


MIDLAND LIFE INSURANCE COMPANY 
KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most . 
and influential business men in Kanes 


THE MANAGEMENT. Practical insurance men of lon 
and conspicuous success. 


THE TERRITORY. MISSOURI, KANSAS, OKLAH 
COLORADO, TEXAS. The best ome 
in the country to-day. y 


DANIEL BOONE, Jr., President JOHN M. SMULLIN, Secretary 


& experience 








RESTRICTIONLESS!! 


The Farmers National Life is getting from the lithographers 
new policy forms on the front page of which appears in promi- 
nent type, THIS POLICY IS WITHOUT RESTRICTIONS 
AS TO RESIDENCE, TRAVEL, OCCUPATION, OR MILI- 
TARY AND NAVAL SERVICE. The new Child’s Policy of 
the F. N. L. is issued at six’months up and becomes a paid up 
policy on the death of the beneficiary. Of:course the F. N. L, 
writes the accidental death benefit and income total disability, 
pes territory open in Ohio, Indiana, Illinois, Missouri and 

owa. 
FARMERS NATIONAL LIFE INS. CO. 


F. N. L. Building 3401 Michigan Ave. Chicago, IlIlinois 




















TO SUCCESSFUL LIFE INSURANCE MEN 


The Great-West Life has room in various territories for industrious agents—men of zeal and hard-work 


ing ability who can produce results. To such the Company offers most inviting propositions, backe 1- 


by policies and service, which, year after year for many years, have built up the largest volume of new 
business in Canada written by any Canadian Company. The business in force of the Great-West Life 
has been consistently doubled every five years since commencement—from $862,200 in 1892 to well over 
$312,800,000 in October 1922. 

Address all applications to the Great-West Life, Offices at Detroit, Mich., Minneapolis, Minn. and 
Hatcher Bros., Fargo, N. D., or 

THE GREAT-WEST LIFE ASSURANCE COMPANY 

WINNIPEG Head Office CANADA 





EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY, 
OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 











AGENCY MANAGER WANTED 


A Middle Western life insurance company is desir- 
ous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Iflinois. 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 








THE STATE OF MICHIGAN 


A direct General Agent’s Contract for definite territory in the 
State of Michigan is ready for the right man. 


Address: 
Ernest C. Milair, Vice-Pres. and Secretary 


GEORGE WASHINGTON LIFE INSURANCE COMPANY 
Charleston, West Virginia. 









































F. H. Hawley, President J. W. Crooks, V. Pres. and Treas. 
W. E. Haines, Secretary N. R. Chalfant, Asst. Secretary 


This company has no under- 
writers agencies or annexes. 


Ohio Farmers Insurance Company 


It will not have any. 


Organized 1848 Le. ROY, OHIO 
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